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UCCESS is only dependent upon getting the 4. Manufacturing is not buying low and 
consumer’s viewpoint and in serving him to selling high. It is the process of buying mate- 


54 his liking. The usual conception that business rials fairly, and with the smallest possible addi- 
a starts with the manufacturer tion of cost, transforming those materials into a 
= Business and ends with the consumer is consumable product. 

= Founded Upon entirely wrong, it is actually the “We have always taken the price,” says Mr. 
= a Creed. other way around. We are too Ford, “and worked back. Every price has been a 
7 much concerned with profit and challenge to ourselves. It has always been below 
a too little concerned with service, says Henry the lowest cost we could figure out in advance.” 
@ Ford, in System, in defining the creed on which The thought that the consumer must dic- 
“ the Ford Motor Co. is founded. tate the price and manufacturers must somehow 
3 His rules for steady profits are as follows: reach that price runs through all Mr. Ford’s 
24 1. An absence of unreasoning fear of the thinking on the subject. 

36 future or veneration for the past. One who Coupled with this thought, however, some 
10 fears the future, who without reason fears fail- effort must be made to educate the consumer with 
it ure, limits his activities. regard to values. The consumer, it is true, de- 
‘8 2. A disregard of competition. Whoever 


termines for himself whether he will or will not 
purchase at a price, but if left to his own unin- 

formed conclusions, his judgment of values in 
136 Profit cannot be the basis—it must be the result many commodities would fix a price that would 
124 of service. 


make it impossible for the manufacturer to do 
“ “ TABLE OF CONTENTS on last right-hand text page. business. 


does a thing best ought to be the one to do it. 
3. The putting of service before profit. 
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RACTICALLY every type of business man 

is asking his fellow business man to-day for 

opinions concerning the immediate prospect of 

business in his line. Import- 

How Can the ers are exercised over the pos- 

Business Situation sibilities and probabilities of 

Be Improved? the proposed tariff bill. Manu- 

facturers have strikes in their 

own industry and in correlated industries which 

add to their ordinary worries, and the whole fab- 

ric of commerce is shot through with streaks of 
indecision, doubt and calculation. 

These discussions have little more construct- 
ive value than the perusal of current news. They 
tell what is happening and what has happened, 
but not what is going to happen, for that, in the 
opinion of the average man, is “in the lap of the 
gods.” 

What kind of goods in our lines are going to 
sell next year? What is the trend of fashion and 
inclination? What is to be the price range? Is 
it to meet the manufacturer’s idea of readjusted 
profits or the consumer’s idea of readjusted 
prices? 

If one could answer with a degree of certi- 
tude a few of these questions, plans could be defi- 
nitely laid for next year’s lines, but the trade 
continues hesitant and the end is not yet in sight. 

Under normal conditions, business might be 
expected to respond to proven methods of stimu- 
lation, new ideas, novelties of construction or 
form which offer new ways of doing old things, 
price reductions or the advantages of continued 
low prices on a rising market. These are stimuli 
which are the legitimate stock-in-trade of whole- 
sale as well as retail, but with a public that is pre- 
disposed to be wary of old inducements to pro- 
mote purchasing, these forms of stimulation are 
of practically no avail. 

For instance, we know of cases where new 
lines have been brought out; lines of extraordi- 
nary merit that have been properly presented to 
the trade at large, have been given unusual as- 
sistance in the way of expensive advertising helps 
and under ordinary circumstances and conditions 
of trade, the venture would have been the strong- 
est kind of a seasonable success. On the con- 
trary, they have been indifferently received and 
very poorly accepted by both retailers and job- 
bers. What, then, are we to do? Are we to sit 
supinely down, as industries and commercial 
bodies generally, and wait, and wait, and wait? 

The Rotary Club of America, by newspaper 
advertisements and placards, gives an emphatic 





negative.- They say: buy now, build now, boost 
now; think good times, talk good times, make 
good times. The Automotive Equipment As- 
sociation, who, from their headquarters in Chi- 
cago are winding up a year’s campaign built 
around the idea, “Ask ’Em to Buy.” During the 
year 75,000 dealers have been shown the advan- 
tages of live, aggressive, interested salesmanship 
in connection with the sale of automotive acces- 
sories with tremendous immediate results and 
possible results which the most sanguine would 
hesitate to calculate. 

We can do with less of pessimism and more 
of optimism in all lines of business, but it also 
behooves the optimists to set about bringing their 
own optimism to pass by planning, believing, and 
working. 


OLDERS of antique tapestries have been 

pretty hard hit by the war, more directly in 
fact than any other one class of goods, for the 
very simple reason that all 
Europe, turning to a means 
of liquidating its assets, finds 
its tapestries the easiest con- 
vertible commodity, and as 
a result, vast amounts, good 
and bad, have been dumped into the United 
States. 

It is the same with furniture. The auction 
houses that deal in period style antiques and fine 
examples are simply inundated with European 
stocks, so much so that only the best of the for- 
eign collections have a chance in the big sales. 
Last month an extraordinary collection of Bie- 
dermeier furniture was offered to two of the 
leading auction houses, and rejected, not because 
it was Biedermeier, not because it was of a light- 
make finish and would have to be sold en suite 
because individual pieces would not fit into the 
modern use of Italian, English, Colonial, walnut, 
old oak or mahogany, but mainly because there 
was so much better stuff clamoring for admission 
to the auction houses. 


American Market 
Full of European 
Antique Tapestries 
and Furniture. 


VERY day news comes to us of the installa- 

tion of radio service in some of the big de- 
partment stores throughout the country. This 
new electrical miracle promises to become a usual 
adjunct to department store service to their cus- 
tomers. While to-day it is devoted almost en- 
tirely to amusement purposes, the future seems 
to promise that it will eventually become a link. 
between retailer and consumer of a highly edu- 
cational nature. 
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“GET TOGETHER” MEETINGS AND THEIR RESULTS 


An Article Suggested by Several Meetings Recently Held by Wall-Paper Manufacturers, Jobbers 
and Retailers. 


ECENTLY in Chicago, Boston and New 

York, conventions have been held in an ef- 
fort to reconcile the differences between manu- 
facturers, jobbers, bookmen, painters, decorators, 
etc., so that all might pull together for the good 
of the industry instead of pulling divergently. 
This was assuredly a large undertaking and it 
may well be questioned if it was handled in the 
most efficient manner. One listening through the 
proceedings of these and the average conventions, 
is left with a number of problems of which none 
are solved, and it would seem as though it would 
be better to take up one subject, 
discuss it, debate it, and finally 
sell the majority opinion to all 
the individuals at the conven- 
tion rather than to throw chaos 
into a conference by protecting 
a lot of opinions about different 
subjects, many of which are by 
no means reconcilable. 

At the convention held in 
the Rose Room at the Astor 
Hotel last month, there were 
some very capable men on the 
program, among them Henry 
Burn, of the Robert Graves 
Co.; Richard E. Thibaut, Jr., 
of Richard E. Thibaut, Inc., 
and Neil Muirhead, past president of the Master 
Painters and Decorators of the United States. 
This was a get-together movement, but no orches- 
tra gets together by each of the various instru- 
ments playing a separate tune; they must at least 
get together on one melody. One speaker, for ex- 
ample, expressed the opinion that the indiscrimi- 
nate distribution of books has driven the legiti- 
mate wall-paper man into the drapery field or 
some other field in which there is less competi- 
tion. He expressed the opinion that when the 


clusions. 
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The Convention at 
which one problem 
is discussed and 
solved is worth in- 
numerable similar 
meetings where 
speakers touch ona 
dozen subjects and 
arrive at no con- 


druggist, grocer, real estate man, carpenter and 
janitor all had books, it is discouraging to the 
wall-paper man. Here is a question which should 
be discussed to some logical conclusion. 

Another speaker advocated the return to the 
gorgeous color effects of other days and the get- 
ting away from plain and simple walls. He 
blamed the women decorators for the vogue for 
simple walls, because he said the women deco- 
rators’ thoughts naturally runs to draperies, to 
filmy curtains, and to use these, she must have a 
simple background. Mr. Thibaut expressed the 
belief that wall-paper, to be 
successful in the house, should 
be neutral and it should have 
quality, texture, character and 
softness, and he projected the 
thought that plunging headlong 
into the production of gor- 
geous coloring was not very 
practical in view of the fact 
that wall-paper frequently goes 
into a room that is otherwise 
completely furnished. The car- 
pets are laid, the curtains al- 
ready bought and up, the furni- 
ture upholstered and the intro- 
duction of an independent note 
of color and design on the walls 
Wall-paper must be brought 
gently and inconspicuously into the composition. 
Here, again, was a subject that could have occu- 
pied an evening as a discussion. 

Another speaker plunged into the defense of 
the woman decorator, saying that she is usually 
a woman of culture and has not come into the 
business from a _ bookkeeping department, a 
mechanical department or an upholstering shop, 
but has graduated from the social ranks which 
has given her a wide acquaintance among people 


is dangerous. 














worth knowing. She has taken up the subject be- 
cause it appeals to her artistic sense, and she is 
better able to sell wall-paper than the average 
wall-paper salesman, because, as Mr. Muirhead 
expressed it, the wall-paper salesmen of to-day 
are not the salesmen of twenty years ago. 

He simply thumbs a book and mechanically 
turns sheet after sheet until checked by the cus- 
tomer, who says, “Oh! I like that.” He stops, 
then he goes on again. The woman decorator, on 
the other hand, does some thinking. 

Somebody said that we should look to the 
manufacturer for better paper. That seems al- 
ways like passing the buck. The manufacturers 
are giving the trade the best kind of wall-paper. 
The trouble is not with the manufacturers or im- 
porters, the trouble is after the wall-paper leaves 
their hands. Nobody can criticize the better 
class of wall-paper produced, but one can de- 
cidedly criticize the use that is made of it. Wall- 
paper that is improperly added to a room, or, 
worse still, is improperly hung, leaves dissatisfac- 
tion in its wake. 

Unquestionably many wall-paper establish- 
ments have advocated painted walls, because, 
with the competition of bookmen, painting was 
the only thing that would yield them a profit. As 
one man at the convention said, “We have books 
piled up on us in such quantities that many of 
the books we never open, and the same books are 
scattered through our neighborhood, everybody 
has them.” This means frightful competition. 

“One drapery firm in my town,” observed a 
speaker, “put in a wall-paper department and 
openly expressed the policy to sell wall-paper at 
cost, because it was a guidance to the other work 
in the house, curtains, furniture, rugs. So I said 
to the wall-paper man, if that is your plan, there 
is nothing for me to do but to put in a line of cur- 
tains and draperies, and so long as you sell wall- 
paper at cost, I will sell your lines at cost.” This 
I have done, and I am giving more attention to 
these lines and painting, because this book com- 
petition is discouraging to the legitimate wall- 
paper dealer. And so it goes. 

There was a chaos of problems, each one of 
which justified an evening’s discussion. They 
were all fired into the meeting like the contents of 
a shotgun, with scattering results. 

One leaves a meeting of this character with 
the feeling that everybody is throwing sand into 
the machinery and no effort is made to clean up. 

To our mind, the greatest problem with the 
wall-paper man is that which is aroused by the 





illiteracy, incompetency, of the many people who 
have been encouraged to sell wall-paper from 
books. Here is an element that is destructive, not 
constructive. It is because books are not only 
popular, but profitable, that the bookmen have 
grown in number and importance, and these 
bookmen can become a potent power, for good or 
for evil. 

While discussing the ethics of the architect, 
the ethics of the woman decorator, and the need 
for education, for the study of color harmcny, it 
would seem as though something should be done 
regarding the ethics of the bookmen. 

The moving-picture people have established 
a censorship and have appointed Will Hays as the 
big boss. Is there not one man in sight that can 
be big enough to be the big boss of the wall-paper 
industry ? 





WELL-KNOWN TRAVELERS FORM 
PARTNERSHIP. 
NEW firm has been organized to import and 
handle Swiss and other lace-curtain special- 
ties and upholstery and drapery fabrics, under 
the name of Jung & Moore. 

The firm is composed of Henry Jung, who 
has been with W. J. Pingston & Co. for twenty- 
two years, having left the Naumann-Pulfrich Co. 
to go with Mr. Pingston in 1899, and Walter J. 
Moore, well known in the New York upholstery 
trade, and for the last eighteen years identified 
with the Moss Rose Mfg. Co. Quarters have 
been taken on the fourth floor of 903-907 Broad- 
way, where showrooms and stock rooms will be 
provided and the lines will shortly be on display. 

Swiss lace curtains now in bond and in tran- 
sit will constitute the first offering the firm will 
place on show, but other goods will be added 
thereto as their plans are completed. 





SULTAN & KOHN’S NEW OFFICES. 

HE new offices and showrooms of Sultan & 

Kohn, Chicago, are now located at 2318 
South Western Avenue. During May this firm 
will have an exhibit of their line preceding the 
regular market opening at 1319 Michigan Ave- 
nue. 


ICHARD E. THIBAUT CO., INC., expect 

that in the course of another month, their 
own building, which they are erecting at 269-271 
Madison Avenue, will be completed. 
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ANNE EERE 


BUILDING BOOM PROMISES 


NESS _ IN 


HE home furnishing trades can look forward 
to an early and tremendous boom in business. 
The immediate future is highly promising. 
Building trades during the past few years 
have been prostrated, and if we, in the furnish- 
ing lines, have accomplished what we have, under 
such unfavorable conditions, we can certainly ex- 
pect an enormous demand now that building 
conditions are improving. 

On all sides we hear of big operations, but 
in this article we have not touched upon contem- 
plated projects. We hear of the new $4,000,000 
Belden Hotel going up in Chicago; of still an- 
other $5,000,000 hotel in the same city, as well 
as the Stevens Hotel, adjoining the Blackstone, 
to contain 3,500 rooms. 

We hear of big operations all over 
country. 

New York City alone is clamoring for 80,000 
new apartments to take care of actual needs, the 
apartment being equal to a home. The United 
States government tells us that the population 
justifies at least 1,000,000 more homes, and the 
Metropolitan Insurance Co. announces it has de- 
cided to lend $100,000,000 for home building, all 
of which shows the drift of thought. . But in our 
arrival at the deduction that we are confronted 
with a tremendous furnishing business boom, we 
rely on cold facts. 

There is a great deal that is confusing in 
building statistics. “Contemplated projects” 
means little. “Actual contracts awarded” means 
a great deal. 

In our efforts to secure positive statistics on 
residential buildings, we have been assisted in our 
work by the Dodge Reports and The Building 
Age and Builders’ Journal. Our figures may be 
relied upon. 

In the New England States, the actual con- 
tracts awarded for residential buildings from 
January to April 1, 1921, amounted to $9,633.800. 


the 
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INCREASED BUSI- 


HOME FURNISHING TRADES 


For the same period of 1922 these figures 
jumped to $22,143,200. 

In the New York district, which includes 
New York State and northern New Jersey, for 
the same three months in 1921 the actual con- 
tracts awarded amounted to $36,583,400. 

For the same period in 1922 it reached the 
astonishing sum of $124,118,300. 

In the Philadelphia district, which includes 
eastern Pennsylvania, southern New Jersey, 
Maryland, Delaware, the District of Columbia, 
Virginia, North Carolina and South Carolina, we 
find that from January to April 1, 1921, the value 
of the contracts awarded for residential build- 
ings was $26,168,700. 

For the same period in 1922, $44,096,500. 

In the Pittsburgh district, which includes 
western Pennsylvania, West Virginia, Ohio, Ken- 
tucky and Tennessee, the increase is nearly 10 
per cent. 

In the Chicago district, covering Illinois, 
Indiana, Iowa, Wisconsin, Michigan, Missouri 
and portions of eastern Kansas and Nebraska, 
during the 1921 period, it was $25,466,700. 

In the 1922 period the amount of contracts 
awarded reached $51,183,400. 

In all districts all over the United States the 
contracts awarded for residential buildings for 
the first three months of 1921 were $127,734,100. 

For the period 1922, it reached twice the 
amount, $272,973,700. 

And these figures are for actual contracts 
awarded. They are more than doubled by “con- 
templated projects,” Dodge’s figures putting 
“contemplated residential buildings” for the first 
three months of 1922 at over $500,000,000. 

The great discrepancy between “contem- 
plated projects” and “actual contracts awarded” 
indicates the tremendous amount of work that is 
in hand and will be started the moment condi- 
tions are favorable. 





























Examples of old English furniture hardware in a ~a line recently brought out by the Berbecker & Rowland 
Mfg. Co. 


A NEW FURNITURE HARDWARE LINE. 

FTER months of endeavor and experiment, 

the Berbecker & Rowland Mfg. Co. have 
brought out a new line of old English furniture 
hardware, consisting of escutcheons, bail handles, 
drops and knobs. Many of the pieces are in exact 
replica of historic examples and show the re-em- 
ployment of motifs characteristic of the William 
and Mary, Queen Anne, early Georgian, Sheri- 
dan and Hepplewhite periods. 

Extraordinary care has been exercised in the 
designing of these pieces to retain the character- 
istics of the old, hand-wrought effects, and by the 
firm’s development of a new process these models 
simulate the patina and the discoloration of an- 
tique hardware so closely as to almost defy de- 
tection from Eighteenth Century examples. From 
the forty or fifty designs which constitute the 
line, we show on this page several selected ex- 
amples which indicate their character. 





THE SALVATION ARMY DRIVE. 
N THE drive for $500,000 in connection with 
the home service department of the Salvation 
Army in Greater New York, a number of com- 
mittees have been formed in the various indus- 
tries. 

The furniture group is headed by C. Von 
Stamwitz, of the H. Herrmann Furniture Co. 
The interior decoration group is headed by T. 
Atkins Tout. With Mr. Tout is associated, as 
members of his committee, Louis Schmitt, of 
Schmitt Bros.; Francis Lenygon, of Lenygon & 
Morant; Fred H. Hutaff, of John H. Hutaff, 
Inc.; Wm. A. Kimbel, of A. Kimbel & Sons, 
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Inc.; Bernard A. Callingham, B. Altman & Co.; 
Louis Annin Ames, Annin & Co.; Mrs. Fred’k. 
Lee Ackerman, 1 West Sixty-fourth Street, and 
Mrs. Jas. C. Rogerson, of the Arden Studios. 





RECENT CUSTOMS DECISIONS. 
HE Board of United States General Apprais- 
ers handed down recently a decision fixing 
the correct tariff rate on certain imported laces. 
Jacquard figured laces and nets assessed at 60 
per cent. ad valorem are held properly dutiable 
at 35 per cent. ad valorem, in the decision sus- 
taining the protests of B. Altman & Co., C. B. 
Richards & Co., Emden & Wormser, and others. 
Merchandise invoiced as printed jute web- 
bing for furniture bottoms was the subject of a 
decision in favor of the government. Duty was 
assessed at 25 per cent. under provision 262 cov- 
ering fabrics with fine edges not exceeding 
twelve inches in width of cotton or other vege- 
table fiber, or of which cotton or other vegetable 
fiber is the component material of chief 
value. The protestants claimed duty under para- 
graph 259 as a plain woven fabric of single jute 
yarn by whatever name known at 10 per cent. ad 
valorem. Judge Weller, rendering the board’s de- 
cision, overruled this claim. 





SCHOOL ART EXHIBIT, MAY 16. 
HE thirtieth annual exhibition of the New 
York School of Applied Design for Women 
will open on Tuesday, May 16, at 12 o’clock, con- 
tinuing until May 21. In the department of tex- 
tile designs, there will be a large collection of 
exhibits of the work of advanced pupils. 


GEORGIAN INTERIOR IN A LONG ISLAND HOME 


Most of the furnishings of this room were especially collected for it abroad. 


























EXAMPLES OF FURNITURE DESIGNED BY PAUL FOLLOT 


See text on opposite page. 











Ene. WVRR OF 


PAA. POLE OT 


A Brief Description of the Work and the Principles Behind the Work of a Modern French De- 
signer of Fabrics and Furniture. 


N THE February UPHOLSTERER we published 
a description of the work, and a partial his- 
tory of the life of Maurice Dufréne, as an out- 
standing figure in the group of modern French 
artists. 

We believe that to the readers of this maga- 
zine, Paul Follot is better known than his con- 
temporary, Dufréne, because for a number of 
years we have watched his work in connection 
with the Salon d’Au- 
tomne and other note- 
worthy Paris exhibi- 
tions, frequently illus- 
trating his work in con- 
siderable detail. 

The work of Fol- 
lot is generally of an 
ornate character; 
carving and inlaying 
are inevitable con- 
comitants of his furni- 
ture pieces, just as flo- 
ral festoons and geo- 
metrical arabesques are 
characteristic of his 
carpet and fabrics. 

The reason for 
this is found in his ex- 
pressed preference for 
the art of modeling as 
opposed to the art of 
design. In explaining 
his theory, Follot says 
that the great fault of 
modern art teaching is 
in the practice of teach- 
ing flat design rather 
than adding to the 
child’s or _ student’s 
knowledge of form and 
proportion by the practice of modeling. All 
things which a child observes—furniture, flow- 
ers, trees, fruits—possess actual dimensions and 
proportions. These the child is taught to repro- 
duce by imitative copying upon a flat surface. 
This is a perversion of the child’s natural sense 
of observation and is in distinct contradiction to 
the theory which Follot propounds and has prac- 
tised himself. In his earlier days he spent much 
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Mirror and lacquered commode by Follot. 


time in the modeling of plastic ornaments. He 
studied not only forms of graceful architecture, 
but he sought to bring the furniture which he 
designed into a proper relation to the necessities 
of human employment. 
The carvings he employs on his furniture are 
not meaningless decorations, but they serve a 
structural purpose, masking proportion and add- 
ing grace to shapes which are necessary to serve 
fundamental needs. 
The two chairs we 
show, in addition to the 
other individual pieces 
designed by Follot, ex- 
emplify this particular 
featureofhisart. These 
chairs are massive 
enough to be comfort- 
ble, yet their size is in 
part denied by the 
graceful outlines of the 
framework,  supple- 
mented by carving. 
Follot has a de- 
cided objection to slav- 
ish repetition; his 
groupings do not em- 
ploy reapplications of 
the same motif. There 
is a distinct harmony 
between the_ several 
pieces which constitute 
the furnishings of a 
room, but it is not the 
harmony of repeated 
notes so much as it is 
the full chord of re- 
lated notes, each differ- 
ing from the other, but 
all combining to form 
a room that is complete and harmonious. 
In his penchant for planning carpets, furni- 
ture, draperies and wall covering, Follot follows 
very much the theories of the Brothers Adam, 
who also preferred to control the design of all 
things entering into their treatment of rooms. 
He differs from them, however, in his preference 
for the use of related designs rather than adapta- 
tions of the same motif in varying scales. 
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PARIS FOUNDS SCHOOL FOR DECORA- 
TIVE SALESMEN. 
N PARIS last Fall there was inaugurated a 
course, or, rather, a school for the instruction 
of “sellers of interior furnishings.” This school 
was an expression of the thought of M. Frechet, 
director of l’Ecole Boulle, and M. Goumain, presi- 
dent of the Chambre Syndicale des Industries de 
l’ Ameublement, and was intended to serve both 
the public and the salesmen who direct the pub- 
lic’s taste, too frequently it is feared in the wrong 
direction. 

The course organized under the initiative of 
Messrs. Frechet and Goumain, under the title of 
L’Union Amicale des Venders de l’ Ameublement 
was offered at l’Ecole Boulle Sunday mornings, 
from 9 to 11 a. m., from the sixth of November 
to the thirtieth of May, under the instruction of 
M. Olmer, in charge of the study of historic deco- 
rative arts, and M. Leon Bouchet, in charge of 
the study of the technique of furniture, bronze 
and textiles. 

That the studies are intended to be of the 
most practical character can be gathered from the 
wording of an announcement in Art et Decora- 
tion. “The end is not to prepare salesmen to 
distinguish between the Louis XVI and the Em- 
pire, as was the object of the student at the 


A Follot interior. 





Louvre, but rather to teach him to comprehend 
that which makes the imperfection or the beauty 
of the objects which he has to sell.” 

Also says the announcement, “the salesmen 
will be not so prone to praise their merchandise 
as a matter of course, but they shall (if by nature 
they have been accorded discriminative taste) ap- 
preciate the merits of a new work, as readily as 
they do those styles which have been traditionally 
admired.” 


JOHN W. HENSON CO., INC., TO 
CONTINUE. 

RECENT letter from A. Burt Hunter, for- 

merly secretary to the John W. Henson Co., 
Inc, informs us that since the death of Mr. Hen- 
son he has been made president of the corpora- 
tion, and will continue the business along its for- 
mer lines. Darwin Straus has become secretary 
to succeed Mr. Hunter. 








CARRARA LINEN VELOURS. 

OR the first time in many years, J. H. Thorp 

& Co. are bringing out a line of linen velours 

very properly called Carrara, because of the in- 

destructibility of the product. They are plain 

goods of peculiar cut-twill character. Some ex- 

quisite cretonnes are also being shown, the work 
of Dumas and Desfosse & Karth. 


See text on page 67. 
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An Ovington window, exemplifying the desirability of 
displaying goods for sale in their correct environment. 


NEWS FROM THE RETAILERS. 
IXTY retail merchants in Marshalltown, Ind., 
combined to stimulate business by a special 
sale, advertising on a “money back if dissatisfied” 
basis. A merchandise committee was appointed 
to censor every article advertised and offered for 
sale during the two days of the sale. 

R. H. Macy & Co. have offered a prize of $50 
for the best original words and music for a 
“Macy” song. A prize of $25 is also offered to 
the employee writing the best words to some 
adopted melody. 

Gimbel Bros., New York, have established a 
“co-ordinator” in several departments, to assist 
new employees to become acquainted with stock 
and personnel and to help generally in the pro- 
motion and maintenance of store morale. 

Lansburgh & Bro., Washington, have put in 
force a rule which positively forbids buyers and 
salespeople from handling customers’ complaints. 
These are to be handled entirely by floor man- 
agers, whose discretionary powers are absolute. 

‘The Detroit Board. of Commerce is canvass- 
ing its six thousand members with a question- 
naire to determine the advisability of accepting 
Canadian currency at par. The depreciation in 
Canadian currency is said to have caused a heavy 
loss to retailers. 

Strawbridge & Clothier, Philadelphia, have 
adopted the plan of training their salespeople to 
serve in more than one department, developing a 
better and more flexible personnel and also giv- 
ing the educational department of the store a 
better idea of the capability of its selling staff. 
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THE NEW O-K CRETONNES. 
LIVER & KAUFMAN, INC., are now dis- 
playing their new lines of cretonne, which 

constitute a considerable advance over their ef- 


_ forts of previous years. 


Some of the new patterns simulate the ef- 
fects of hand-block work in a very interesting 
way. The major part of the line, however, is of 
the quick-selling merchandise type, making its 
strongest appeal through color, pattern, quality 
and salability. 





‘SUPPLEMENTARY VACATIONS IN 

WINTER. 

H. MACY & CO are increasing the vacation 

e allowance of employees to three weeks on 

a sliding scale, according to the length of service. 

Those who have been with the store for more 

than eight months receive one week in the Sum- 

mer; those who have been with the store twenty 

months receive two weeks in the Summer; those 

who have been with the store two years receive 

two weeks in the Summer and two days in the 

Winter. The Winter vacation is increased one 

day for each year up to five years, which are ac- 

corded a full week, bringing the maximum vaca- 
tion period up to three weeks. 





INTERIOR DECORATORS’ SOCIETY 
RECEPTION. 

N THE night of May 9, John Sloane’s house 

on Eighty-ninth Street was given over to a 
reception for the Society of Interior Decorators 
and their guests. The affair was highly success- 
ful and well attended. 

The society has well justified its existence, 
and although organized originally to consider 
purely ethical problems, labor troubles gave the 
association an opportunity to expand their work 
and show the influence of organization in co- 
operation with allied trades. 

The society dates its activities from June 27, 
1917, when the first organization meeting was 
held at the Aldine Club. At this meeting, six- 
teen firms were represented, and plans of organ- 
ization rapidly developed, John Sloane being 
elected first president. 

Not the least enjoyable feature of the eve- 
ning of May 9 was the music, and the address 
of Burt L. Fenner, the architect, who sketched 
with uncanny accuracy the troubles of the craft 
and .the complications of relationship between 
dealer, decorator, architect and manufacturer. 


ART-IN-TRADES CLUB DINNER. 

N APRIL 25, the Art-in-Trades Club held 

its annual dinner in the north ballroom of 
the Hotel Astor. Over two hundred members 
and guests were present, and an interesting 
musical program was furnished by the Singers’ 
Club of New York, accompanied by Harry Ben- 
netts Orchestra. Harry Wearne, president of 
the Art-in-Trades Club, gave the welcoming ad- 
dress, and then presented Frank W. Richardson, 
vice-president, who acted as toastmaster. The 
first speaker was Elmer Ellsworth Brown, Chan- 
cellor of New York University, who spoke of 
the great need for art instruction in New York 
City, and stated that his university was looking 
forward to a restitution of its department of 
fine arts. The second speaker, William Sloane 
Coffin, spoke of what he expected to do in con- 
nection with the fine arts department in New 
York University, and told the members of the 
Art-in-Trades Club how they could assist in fur- 
thering the development of his werk. Sidney 
Blumenthal, of Sidney Blumenthal & Co., ad- 
dressed the gathering and laid down: principles 
which he believed the Art-in-Trades Club should 
follow in its future activities. The last speaker 
of the evening was Judge Harold B. Wells. 





UPHOLSTERY ASSOCIATION’S “SPRING 
GET-TOGETHER.” 

HE Upholstery Association of America, Inc., 

held its annual “Spring Get-Together” even- 

ing at Cavanaugh’s Restaurant, West Twenty- 


Good taste in decoration achieved with inexpensive furnishings. Living- 











third Street, on the evening of Monday, April 24. 

The large dining-room was comfortably 
filled with members and friends, including a large 
number of out-of-town buyers, who made it a 
point to be on hand for the affair. A splendid 
cabaret program was provided, in charge of Les- 
ter W. Bond, chairman of the entertainment 
committee of the association, which, coupled with 
the excellent dinner and the general good fellow- 
ship which prevailed, rounded out an evening of 
genuine enjoyment, 





INTERESTING AUBUSSON TAPESTRY. 
N AUBUSSON tapestry has been recently 
imported by J. H. Thorp & Co., approxi- 

mately 70 sq. ft. in size, the subject being taken 
from one of Goya’s paintings. Goya’s great vogue 
was between 1780 and 1820; at this time he was 
unquestionably one of the greatest colorists in 
Europe. The French painter of the Nineteenth 
Century felt strongly his influence—same as the 

English successors felt the influence of Titian 

and Rubens. He carried his taste for truth in 

art to the verge of actual realism, and this qual- 
ity stands out very clearly in the Thorp tapestries. 





JEAN CLAUDE FRUCTUS SHOWING 
HANDSOME FABRICS. 

HE trade, wholesale and retail alike, wil] be 

interested in the visit to this market of Jean 
Claude Fructus, who has brought over an enor- 
mous line of French fabrics, including a com- 
plete assortment of the latest products of Tassi- 
nari & Chatel. Some idea of 
the character of the fabrics 
may be had from the fact that 
they range in price from $3 to 
$70 a yard, and include every- 
thing imaginable, from case- 
ment cloth in simple two-shuttle 
weaves to the finest brocades 
and Aubussons. 

Mr. Fructus is making his 
headquarters with A. H. Sands 
& Co., 229 Fourth Avenue. 

The lines will not be shown 
indiscriminately. There are 
certain fabrics that will be 
shown to the wholesalers and 
others to the retail and decora- 
rative trades. It is such a large 
and diversified collection that 
protection is amply accorded to 
all buyers. 
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By JoHN W., STEPHENSON. 


Article II (Continued )—Tie-Dyed Fabrics 


Copyright, 1922, Clifford & Lawton. 


HREE kinds of tie-dyeing, which in appear- 

ance are related to the modern warp print of 
to-day, are found in the Mashru, Sangi and Pa- 
tola tie-dyed warp fabrics of India, which are 
the most intricate and most expensive forms 
known in tie-dyed fabrics. 

Each of these types has its own distinct 
peculiarities. _Mashru, for instance, literally 
meaning “permitted,” is a term used to designate 
a silk and cotton cloth, having reference to the 
prohibition, in the Moslem ceremonial law, to the 
use of pure silk for men except in war or in the 
form of a narrow border. Mixed silk and cotton 
Mashru fabrics are, therefore, met with all over 
India. 

In Mashru work, the warp is tie-dyed and the 
weft very probably dyed, but not tie-dyed. 

In the production of a pattern with tie-dyed 
warps, the tying resist principle is brought into 
play for the purpose of controlling the dyed divi- 
sions of the warps. The warps for the cloth to 
be woven are stretched and held tight. The oper- 


ator first marks the warps to indicate the charac- 
ter of the design, and these are then encircled in 
sections by strips of birch bark from one-sixteenth 
of an inch to one inch in width, according to the 
form of the pattern, the bark being tied tightly 
around the warp with a string. The bound warps 
are dipped into the lightest color of dye, dried, re- 
arranged, marked, tied and dipped again until all 
have been given the necessary colors. 

For Mashru work these tie-dyed warps are 
used in conjunction with the plain weft. For 
Sangi work they are used in conjunction with two 
wefts of contrasting colors, the name Sangi being 
derived from sang, “together.” 

For Patola work, the most intricate of all, the 
wefts also are tie-dyed so as to produce broken 
patches of color across the fabric, as well as 
throughout its length. These patches, coming in- 
to conjunction in the weaving, form the pattern, 
more or less exact as indicated in Figure 1. This 
example is a Patola wedding sari of Gujarat, and 
was shown at the 1903 Delhi Exhibition of In- 


Fabrics 1, 2, 3, 4 and 5 in the illustration below are examples of tie-dyed warp and weft fabrics of India which 
were exhibited in the exhibition of Indian art in Delhi in 1903. No. 1 is an unusually fine Patola sari, con- 


taining both tie-dyed warps and wefts. 


Nos. 2, 3, 4 and 5 are of the Mashru or Sangi variety, the warp threads 


being tie-dyed only. Fig. 6 is an example of point waxing, a process which will be described in a subsequent 
article. 
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dian Art as an extraordinary example of the pos- 
sibility of the process of warp tie-dyeing. Figures 
2, 3,4 and 5 are also examples of warp tie-dyeing 
but are much less intricate, consisting principally 
of stripes and spots. The stripes of Figure 4 are 
so fine as to have practically disappeared in the 
reproduction. 

Our illustration of an all silk Sangi might be 
called Mashru, were it not for the two darker 
bands which cross its width. These bands are 
darker because there is a dark blue weft alter- 
nating with the dark red weft which everywhere 
else forms the body of the fabric. It is the pres- 
ence of these blue wefts which causes these two 
bands to appear so much darker than the balance 
of the cloth. The birch-bark tying is employed 
only for the broad effects while the finer effects 
are produced by tying the warps tightly around 
with cotton thread. 

The most interesting of all Indian tie-dyed 
fabrics is represented in the illustration of the 
Patola head-covering. The field or center of this 
square shows, in our illustration, an indistinct 
figure produced by tie-dyed warps and tie-dyed 
wefts. The example from which this illustration 
was taken is of extraordinary beauty and fine 
workmanship, and the precision with which the 


An Indian silk Sangi. An example of tie-dyed silk 

warps with plain dyed weft threads, wefts of two colors 

alternating to form the two broad bands which are 
darker than the body of the rest of the fabric. 
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An example of an unusual Patola head-dress. The pat- 
tern of the center is produced by tie-dyed warp and weft 
threads, the threads being very fine and closely woven. 
The gilt border is applied by means of an adhesive sub- 
stance probably block printed on the silk and the gilt 
applied while damp. The two illustrations on this page 
are fabrics from the collection of Miss Niblack, to whose 
courtesy we are indebted for their use. 
pattern, in extremely fine silk warps and wefts 
has been created, is suggestive of the finest 
manipulation of a modern jacquard loom. 

It seems incredible that the Indian weaver, 
after having tied his warps to a predetermined 
pattern and spread them in his primitive loom 
for interweaving with the tie-dyed weft, can by 
the manipulation of these varicolored threads pro- 
duce a pattern so perfect in execution as the one 
here shown. It is still more difficult to under- 
stand when it is realized that the threads of fab- 
rics, like the Sangi sari and the Patola sari illus- 
trated, has 100 warp threads to the inch and 
about 80 weft threads to the inch. 

Fabrics like the Patola are, however, so ex- 
pensive that they are used only for bridal gar- 
ments and are handed down from mother to 
daughter and never worn except on the wedding 
day. 

As an aid to tie-dyeing in the production of 
certain effects, native workers use an adhesive 
substance known in India as roghan. The mate- 
rial itself, produced from the oil of polli seed, is 
a thick gum with which they mix the required 
colors. The worker takes a piece of colored 
roghan in his left hand and with an iron stylus in 
his right gathers up sufficient of the substance to 
form a dangling thread from its point. This hang- 
ing end of roghan he applies to a piece of cloth 
and, moving the stylus in the direction of the pat- 
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tern, draws out the thread in the form of a 
straight stringy line wherever he wishes to apply 
it. 

At the same time, with the tip of a moistened 
finger, he dabs along the length of this glutinous 
thread, flattening it and causing it to adhere firmly 
to the surface of the cloth. He also makes a drop 
take the appearance of a petal, a flower or a leaf, 
and can produce a variety of shapes at will. 

For rich effects, roghan, while still moist, is 
dusted over with powdered mica, silver, gold leaf 
or imitation gold and silver. After an hour or so, 
when dried, the roghan becomes quite permanent 
and will stand any amount of brushing and wash- 
ing. 

Mechanical means of applying this adhesive 
are also employed, and the Patola of our illustra- 
tion has a border of gilt interlacing evidently pro- 

duced by block printing the fabric with glue, gum 
- or other material, which can be applied, dried and 
subsequently softened by dampening for the pur- 
pose of receiving the gold or silver leaf, which is 
pressed on it while still moist. 

A close examination of the illustration shows 
that flaking of portions of the gold has occurred 
where the fabric has been folded. 

It has been necessary to include in our de- 
scription of the tie-dyeing and the printing of cot- 
ton fabrics, these references to tie-dyed silks, be- 
cause they have a place in the history of dyeing 
and printing of fabrics which is indissolubly 
linked with the production of figured cottons. It 
is also important to note that in India to-day prac- 
tically the same patterns that are printed in cot- 
ton, many of which will be illustrated in a subse- 
quent number, are printed upon fine qualities of 
silk and worn as garments by the more wealthy 
classes. 

(To be continued.) 





MURALIA PAPERS IN NEW DESIGNS. 
N THE new line of the Baeck Wall-Paper Co., 
now being produced, there will be a number 
of new designs in their Muralia papers, colored 
by their special process. 

LeRoy L. Valentine, who has recently be- 
come associated with this firm, will assist in 
sampling the line, bringing to his task the knowl- 
edge he has gained from his wide experience in 


getting up special color schemes in European fac- 
tories. 





Decorative ship model in the popular-priced line manu- 
factured by the Millcraft Shops. 
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J. H. THORP & CO., INC., TO ENLARGE 

QUARTERS. 

H. THORP & CO., INC., have taken the 

* premises running west of their present 

quarters, nearly 50 feet, and are now reorganiz- 

ing so that they will have in the near future a 

greatly enlarged showroom. The quarters they 

now occupy run 70 feet on Fourth Avenue and 

150 feet west on Nineteenth Street. The addi- 

tional space will be nearly 50 feet more on Nine- 
teenth Street and 86 feet wide. 

They are laying out the floor so that on the 
south side of the front of the building, extending 
west over 100 feet, will be offices for Mr. Ald- 
rich, Mr. Thorp, and the bookkeeping force. The 
rest of this floor section will be opened up for 
displays, with unimpaired north light. 

In the new addition at the southwest corner 
will be Mr. Bomann’s office, adjoining which will 
be private showrooms for buyers, with full 
sample stocks. The entire floor, carpet, wood- 
work, walls and ceiling will be handled in har- 
monizing tones of a neutral color. A new elec- 
tric freight elevator will handle all stocks in the 
basement, and every efficiency device that can be 
used in a business of this character is being 
ordered. 





FRENCH JUTE PORTIERES. 
WIDE and unusual line of French jute por- 
tiéres is being shown by Shapiro & Son, New 

York. This concern also has a complete line of 
imported and domestic novelty curtains. 




















WHERE REAL DEPARTMENTAL CO- 
OPERATION IS CARRIED OUT. 

E HAVE frequently dwe‘t upon the import- 

ance of co-operation between various auxili- 
ary departments of the dry-goods store. Of 
course, there are many places where the depart- 
ments are combined, but in the larger stores, 
where the carpets are under one man and the fur- 
niture under another man, there is great opportu- 
11ity for co-operation which is not always grasped. 

W. E. Nesbitt, in the carpet department of 
Carson, Pirie, Scott & Co., Chicago, has display 
fixtures showing a strip of carpet backed up by 
the draperies and furniture. These displays are not 
exhaustive in detail, but have the power of sug- 
gestion, and the salesmen in this department are 
all interested in the upholstery department and 
whenever they discover that a customer is inter- 
ested in draperies, they take her down to Mr. 
Grant’s department and introduce her. 

This same spirit of reciprocity is carried out 
in Mr. Grant’s department, where, as buyer of 
upholstery goods, he frequently discovers the 
need for carpets. 

This cordiality between department heads 
cannot fail to bring big results. In the smaller 
stores, it is not always necessary, because in the 
smaller store frequently the manager of one de- 
partment is manager of all the departments, but 
where the stocks are separated, a get-together of 
department heads cannot fail to be productive of 
big results. 





EXHIBITION TO PROMOTE HOME 
OWNERSHIP. 

HE “Own-Your-Own-Home” Show, which 

opened at the Sixty-ninth Regiment Armory 
on April 22, attracted a great deal of attention, 
but it was unfortunate that the central features 
of the show were not as complete as the an- 
nouncements indicated. 

The “Beautiful Home Convenient,” which 
was a two-story cottage arranged in the center of 
the building, was only opened to the public on 
the ground floor, when our representative saw it 
on the 26th. The ground floor, which was fur- 
nished with the co-operation of W. & J. Sloane, 
was interesting, but the obvious incompleteness 
of the house was a serious disappointment. 

The cleverest thing seen at the show was the 
decorative frieze which covered the upper side 
walls of the armory. This was painted in repre- 
sentation of landscape views, trees, shrubbery 
and grass, and at regular intervals there projected 





from the frieze to a distance of about three feet, 
the end, side or front of a complete miniature 
house, two stories in height, with windows, doors, 
roof, etc., so arranged that the rooms could be 
illuminated from within, giving the effect of a 
series of lighted homes. 

The wall-paper booths occupied two sections 
in the middle of the armory floor, showing a 
number of very interesting examples of wall- 
paper, and seen in the display was a series of 
wall-paper rollers. A four-page folder in color 
was distributed at this booth, and was easily one 
of the handsomest souvenirs given out at the 
show. 





P. K. WILSON & SON RENEW LEASE. 


K. WILSON & SON concluded arrange- 

¢ ments last month whereby they obtained a 

renewal, for a term of years, of the lease of the 

quarters they have so long occupied at 130 Fifth 
Avenue. 

While the firm’s present lease has yet sev- 
eral months to run, not expiring until 1923, their. 
renewal at this time shows the confidence the 
management has in the immediate business future 
and in the district of which they have for so long 
formed an important part. 

Recently the firm announced their purpose of 
liquidating the immense stocks carried in their 
lace curtain and drapery fabrics department, 
which has resulted in a tremendous impetus to 
their business in this department. 





A STANDARD LINOLEUM SPECIFICA- 
TION. 
& J. SLOANE, from their many years of 
* experience, have devised a standard speci- 
fication for the laying of linoleum. This speci- 
fication covers not only the preparation of the 
floor on which the covering is to be laid, but other 
important requirements with regard to heat in the 
building before and after the linoleum is laid, to- 
gether with the general specifications of the 
linoleum and the method of laying. A copy of 
this specification may be obtained on request, 
direct to the firm. 





DUNCAN FRASER REMOVES. 


UNCAN FRASER is moving to Fifty- 

seventh Street, just east of Fifth Avenue, the 
entire building in his old location having been 
leased for a restaurant. 
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IN THE SHERRY APARTMENTS 


The helictrope tones of the walls and floor coverings are set off by the black, red and gold of the lacquered 


furniture. 
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THE DESIGN REGISTRATION LEAGUE LUNCHEON 


N MAY 11, the Design Registration League 

held a luncheon at the Aldine Club. Seldom 
in the history of any movement has there been 
such a representative gathering. Over a hundred 
men prominent in practically every industry into 
which the element of design enters, as well as 
representatives of the leading art schools and art 
institutions, were in attendance. The bill, which 
will soon be introduced in Congress, will give to 
the designer and to the manufacturer the same 
adequate protection under the Copyright Law 


men’s Associations was represented by H. L. 
Schamberg, Fred. Lewis, and Mr. Loeb, presi- 
dent; the Merchants’ Association of New York, 
by Fritz Von Briesen; the Upholstery Association 
of America, by Harry B. Hall, president, Joseph 
A. Blankemeyer and W. J. Dinan; the Lace 
and Embroidery Association of America, by 
Theodore C. Le Fevre. In fact, ten or twelve of 
the big industrial associations were represented. 

Among those present were: N. R. Wilkes, 
Titus Blatter & Co.; F. W. Budd, Cheney Bros. ; 


now granted to authors and their publishers. 


The chairman gave a 
brief outline of the history of 
the league and its successful 
record, unfortunately broken 
by America’s entrance into 
the war, which prevented the 
passage of the bill. 

Charles Cheney pleaded 
for support of the bill as an 
honest measure. that every 
square business man should 
support, 

His speech was followed 
by remarks from E. W. Brad- 
ford, counsel for the league, 
who explained the legal as- 
pects of the bill. 


Charles Cheney was heartily 
applauded when he expressed 
the following view which be- 
came the keynote of the Design 
Registration League meeting: 


“‘We are getting over the old 
idea that business is business 
and that some short corners 
must be cut or other underhand 
methods pursued to be success- 
fulin business. The better type 
of business man is against all 
manoeuvres implied by the ex- 
pression ‘business is business’. 
There. is nothing meaner in 
my mind than stealing another 


George McGeachin 


~.d Robert L. Gordon, Wit- 
combe, McGeachin & Co.; W. 
P. Underhill and Mr. White, 
of L. C. Chase & Co.; G. H. 
Eiswald, vice-president of 
Sidney Blumenthal & Co.; 
Aaron Davis; Lester W. 
Bond, Berbecker & Rowland 
Mfg. Co.; E. J. Wingert, Loeb 
& Schoenfeld; George 
Schmiedel and son; H. A. 
Brown, F. A. Foster & Co.; 
Philip L. James, Marshall 
Field & Co.; Charles A. Ber- 
win, Frank Jaeger, of Peter 
Schneider Sons & Co.; A. 
J. Graffin, Graffin & Dolson; 
Paul H. Gadebusch Jr. and 


Commissioner of Pat- 
ents Robertson voiced ap- 
proval of the principles and 
spoke of the enormous congestion of business in 
the Patent Office, where alone, at the present 
time, it is possible for an artist or manufacturer 
to receive any protection for designs and that at 
excessive cost and after long delay. He promised 
co-operation in the presentation of an amended 
bill. 

Registrar of Copyrights Solberg also voiced 
his hearty endorsement of this necessary meas- 
ure. 

Frederic B. Pratt, of the Pratt Institute, and 
Charles R. Richards, of the Industrial Art Sur- 
vey of the Rockefeller Foundation, were also at 
the speaker’s table. 

The Naticnal Council of Traveling Sales- 
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man’s designs.”’ 


Albert Kaupe, F. Schumacher 
& Co.; W. A. Brooks, J. H. 
Thorp & Co.; J. H. Kirtland, 
Johnson & Faulkner; A. H. Zellers and K. G. 
Currier, Fred. Butterfield & Co.; Louis F. Hall 
and Harold L. Sanger, Cohn-Hall-Marx Co.; 
Charles H. Hull and John J. Carroll, Richard E. 
Thibaut, Inc.; T. P. Costello and William A. 
Elliot, Bigelow-Hartford Carpet Co.; George J. 
Pfeiffer, Geo. Borgfeldt & Co.; James B. Haw- 
ley, Clifford & Lawton; A. M. Barbe, Barbe-Mc- 
Kenzie Corp.; William Laurel Harris, the Art 
Center, and Robert Kahrmann, Kahrmann & 
Scholle. 


ECHAUX FRERES, a cleaning and dyeing 
establishment in Montreal, 
opened a drapery department. 


has_ recently 











NEW ENGLAND NOTES 


Rugs, draperies and furniture were featured 
at the recent forty-eighth anniversary sale of the 
John C. MacInnes Co., a Main Street department 
store, Worcester, Mass. 

Commander Henry A. Musk, of Gen. Law- 
ton Post, G. A. R., and a prominent dealer in 
rugs, draperies and furniture, under firm name of 
H. A. Musk Co., died on April 24, at his home, 
17 Albion Street, Lawrence, Mass., following an 
apoplectic shock, aged eighty-one years. He was 
a native of Derby, Vt. He first entered the fur- 
niture business with F. S. Jewett, and later 
formed a partnership, under the name of Musk 
& Lillis. For the past twenty years the establish- 
ment has been known as the H. A. Musk Co. Be- 
sides his wife, he leaves two sons. 

Racicot Bros., Alexander N. Racicot, pro- 
prietor, have taken over the Main Street store 
just vacated by the Lawrence J. Dugan Co., and 
will add to its extensive line of furniture, rugs, 
draperies and other kindred lines, making the 
establishment the largest of its kind in the Web- 
ster, Mass., district. In taking over the Dugan 
store, the concern will double its previous floor 
space on the ground floor of the Racicot block in 
Webster. 

Rutherford C. Plaut, president of the Plaut- 
Cadden Co., dealers in furniture, rugs, draperies, 
pianos and other merchandise, has just returned 
to his home in Norwich, Conn., from several 
months’ trip to California and other Western 
States. 

The Adaskin Furniture Co., Herman Adas- 
kin, manager, will expend $20,000 in the enlarge- 
ment of its store at 222-234 Main Street, Spring- 
field, Mass. The plans call for new partitions 
opening into the present store, general repairs and 
new store fronts. The expansion is made neces- 
sary by the growth of the business and the in- 
creasing importance of Springfield as a center 
of trade. 

The Stonington Furniture Co. will take for- 
mal possession of the store in the new Berry 
Block at Rockland, Me., upon its completion 
about August 1. The concern will carry an ex- 
tensive line of furniture, rugs, draperies, stoves 
and general home furnishings. 

Work will be started at once upon extensive 
alterations to the store of McLean Bros., Inc., 
dealers in furniture, rugs, draperies and uphol- 
stered house furnishings, 384 High Street, Holy- 
oke, Mass. Upon completion of the alterations, 








additions and improvements, the concern will 
have one of the finest and most modern furniture 
stores of New England. 

* The Franklin Rug Co. has announced the 
opening of its new rug store on the second floor 
of the Woolworth Building, Providence, R. I. 
The concern will feature guaranteed goods, and 
will make free deliveries to any point in New 
England. L. J. Krert. 





AN INFORMATIVE BOOKLET. 
HE Turner & Seymour Mfg. Co. have just 
gotten out a very attractive little folder in 
three colors, showing the various sizes and styles 
of their T. & S. flat extension rod. 

A particular feature of this rod is the “bod- 
kin end,” which, because of its smoothness, per- 
mits the easy shirring of curtains on to the rod. 

The folder shows the use of the T. & S. rod 
for eight different kinds of window treatments, 
each treatment being described, and the accom- 
panying illustrations show the type of rod used 
in each instance, together with the dimensions 
and the finishes in which the rod can be obtained. 
The folder is entitled, “Good Taste in Drapery 
Effects,” and the character of the illustrations 
fulfills the promise of the name. 





R. M. LEVEY CO.’S BASEBALL TEAM. 

HE Ralph M. Levey Co. has organized a base- 

ball team and is anxious to meet teams from 
any upholstery houses, importers, distributors of 
drapery fabrics or manufacturers of upholstered 
furniture. They stipulate that all members of the 
teams must be from the house they represent ; no 
outsiders to be allowed to play in any capacity. 
The managers of baseball teams of other uphol- 
stery houses are invited to communicate with the 
firm. 





NEW DRAPERY WORKROOMS. 
IDNEY S. SIMONS, who for the past ten 
years has been secretary and salesmanager of 
the Burns Bros. Mfg. Co., has recently started in 
business for himself at 17 East Twenty-second 
Street, where he will make up velour portiéres 
and drapes. He will handle velours exclusively. 


TUDIOS of Walter V. A. Evers, wall-paper 
and textile designers, moved on April 15 to 
146 Bower Street, Jersey City. 


HE Henry Kest Co. have opened showrooms 
in Chicago in 1609 Lytton Building. P. A. 
Swanson will be in charge. 
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A LINE OF HOLLAND NETS. 
HOS. S. DOLAN & CO. are showing a new 
line for this season produced by G. Andrisse 

& Zonen. It consists of tamboured doilies, 
scarves, curtains, bedspreads on Brussels net, 
some with filet insertion and cluny edging, and 
comprised principally of simple patterns of good 
quality and delicate workmanship. 

In addition to panels which may be adapted 
to any size window, there are piece goods patterns 
also on Brussels net with tambour decoration. 

In the firm’s associated lines are two out- 
standing features of casement cloths of silk, wool 
and cotton and Japanese pongee, both plain and 
jacquard figured. Of particular interest this sea- 
son is a 72-inch gauze net in six colors, which is 
selling well for bungalow and Summer use. 





LOS ANGELES FIRM ENLARGES. 

M. J. ROSENBERG CO., INC., a Los An- 

' geles firm, of which Wm. J. Rosenberg, of 
the Consolidated Trimming Co., of New York, is 
president, have removed from the Grayco Build- 
ing to their new establishment at 716-722 South 
Los Angeles Street, where they carry a complete 
line of upholstery, dress and lamp-shade trim- 
mings, embroideries, and lace curtains. 

The factory is under the personal super- 
vision of Joseph Blumfield, secretary and treas- 


urer of the concern, while the vice-president, 
Paul B. Worthington, is general salesmanager in 
charge of financial affairs, also devoting his at- 
tention to manufacturing of embroideries, lace 
curtains and curtain materials by the yard. 

The new quarters have nearly six times the 
space the firm formerly occupied, and from their 
headquarters the salesmen will cover the terri- 
tory including and surrounded by Los Angeles, 
San Diego, El Paso, Denver, Salt Lake City, 
Spokane, Seattle, Portland, San Francisco, Oak- 
land and Fresno. 

Raymond T. Vent, well known in the East, 
as in the West, from his long experience in the 
upholstery trimming business, will represent the 
W. J. Rosenberg Co., Inc., and the Consolidated 
Trimming Co. in certain parts of the Coast. 

The firm’s trimming business is closely affi- 
liated with the Consolidated Trimming Co., and 
a representative stock of the products of the lat- 
ter firm are carried in Los Angeles. 

Their embroidery and drapery business is 
becoming an important branch of their service. 
Among recent contracts were the draperies for 
the reproduction of the main gambling room of 
the Monte Carlo Casino for the moving picture, 
“Foolish Wives,” also the hand-embroidered silk 
velour curtains for the living-room of the house 
recently furnished by “Jack” Dempsey. 


Wall-paper exhibit at New York “Own-Your-Own-Home” Exposition. 
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CHANGES AT JAMES McCREERY’S. 
HE upholstery department of James Mc- 

Creery & Co., has recently been rearranged 
under the direction of Mr. Mulqueen. The elimi- 
nation of stock rooms on the Thirty-fourth Street 
side, thus opening the entire department to the 
light, adds from 700 to 800 square feet of extra 
selling space. 

The color scheme of the walls, formerly a 
dull green, has been changed to a neutral color 
by the application of crash with mahogany mould- 
ing. 

The tables in the chintz section have been 
rearranged north and south, and the brass goods 
department has been improved by the installation 
of the showcase method of display, the samples 
all being carried on removable shelves which may 
be lifted from the showcase for close examina- 
tion, much as the jeweler displays his wares. 

The two small rooms formerly used as in- 
terior decoration consulting rooms have been 
thrown into one large room. 

These changes, with others immediately in 
prospect, will make this department one of the 
brightest in the metropolitan district. 


Willow department at McCreery’s. 





A NOVEL ADVERTISING IDEA. 


HARTENBERG’S, of Pawtucket and New 

Haven, under date of April 26, announced 

in the Pawtucket Times, a novel lace curtain 
answer contest. 

They placed on display five different types 
of curtains in the windows of the store: ruffled 
dotted marquisette, filet net, Irish point, madras 
and hand-drawn marquisette. 

The customers were asked to select their 
favorite curtain from these and to give reasons 
for their selection. A blank to be filled out was 
provided for the purpose, in the upholstery de- 
partment. To the person giving the best set of 
reasons for their selection of one of these par- 
ticular styles of curtains, three pairs of the cur- 
tains chosen would be given as a reward. 

H. M. Waters, New England representative 
of THE UPHOLSTERER AND INTERIOR DECORATOR, 
was announced as judge of the contest. 


P. NELSON CO., the New York deco- 
* rators, have leased the building, 209-211 
West Thirty-third Street. 


After any rearrangement or renovations in this store’s departments, photo- 
graphs are 


taken and filed as a record. 











CONCERNING LAST MONTH’S 
DISCUSSION. 
(UR discussion of the “Upholstery Industry’s 

Greatest Need,” on page 63 of the April Up- 
HOLSTERER, has aroused considerable interest, and 
in the communications which we have received 
with reference thereto, there is a unanimity of 
opinion that the fault lies, not with the individual 
now engaged in the industry, but with employing 
firms. 

This thought was indicated in our discussion 
of the subject, but we made no reference to any 
disposition on the part of employers to discount 
the worth of trained men. Naturally, such a dis- 
position would not only be discouraging to men 
of ability and attainment, but it would serve as a 
definite discouragement to those who are coming 
up through the ranks of to-day. 

We have no patience with the man who 
thinks he is an expert merely because experts are 
in demand and he needs a job, but when a man, 
who has by conscientious study and years of 
priceless experience attained the “expert” stage 
he is entitled to the courtesies which his attain- 
ments serve. 

To quote from a letter: “Recently I received 
a telephone from New York City to see a member 
of a large firm in Ohio to talk with him about 
employment. He said, ‘I want the best.’ After 
two hours of conversation, which ran to a high 
pitch of enthusiasm, he offered me a salary much 
less than I now draw. He told me that he was 
to interview several so-called decorators who 
were anxious to go with him at that salary or 
less. 

“T find from experience that the merchandise 
man in the department stores is the man high up, 
but the decorator, 
who is a student, art- 
ist and clever sales- 
man, for he must be 
clever to land con- 
tracts, a person of 
good address, an ex- 
cellent mixer with 
the moneyed classes, 
is not appreciated but 
is considered in the 
same category as the 
local professor in a 
country high school. 

“T have demon- 
strated what can be 
done. At the present 
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Rearranged drapery department 


moment I have one contract for $14,500, and sev- 
eral from $3,000 to $7,000, and many small 
orders. This department is very popular; cus- 
tomers wait for attention, and this is accom- 
plished with a stock of less than $10,000, in a 
store where the facilities are not of the best.” 

Yet this man, to quote from his own experi- 
ence, is interviewed by merchants and merchan- 
dise men with the same attitude of mind that thes 
would have in leading up to the purchase of bar- 
gain merchandise. “It may be worth what you 
say ; it may have value, style and quality, but we 
cannot handle it at your price. We will give you 
so much for the lot. Take it or leave it.” 

“It is, after all, small wonder that the 
younger men of to-day are inclined to magnify 
“pull” and discount “knowledge,” but it is a situa- 
tion not only to be deplored but to be corrected. 





HOME BEAUTIFUL SHOW IN SAN 
FRANCISCO. 
HOME Beautiful Show has been given in 
Chicago, Boston, New York, and now at the 
Coliseum Auditorium, in San Francisco, they are 
having a similar show for the display of home 
furnishings, equipment and articles that will 
make the home beautiful, comfortable, and con- 
venient. The Service Co., San Christinia Build- 
ing, has the show in charge. 





SEATTLE’S AMATEUR RADIO CONTEST. 
HE Standard Furniture Co., of Seattle, an- 
nounces that it recently held an amateur radio 

contest which it believes to be the first of its kind 

to be conducted in this country. In this contest, 
there were five classes, and in each class a first 
and second prize was awarded. 


at McCreery’s. 
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ART ALLIANCE EXHIBIT. 


HE following is a list of the prize winners of 

the sixth annual textile design and hand-deco- 
rated textile competition held by the Art Alliance 
of America, at the Art Center Building, New 
York. The exhibit opened on May 8, and will 
continue to May 30. 


United Piece Dye Works: $150, Helen Young, 
design for decorative silk; $50, Anna Heywood Taylor, 
design for decorative silk; $20, Bernice Lydia Olcott, 
dress silk. 

Orinoka Mills: $100, Mayme Lee Ogden, design 
for woven fabric. 

Cockcroft Studio: $100, Norman Levinson, de- 
sign for blouse; honorable mention, Elizabeth Shurtleff, 
blouse. 

H. R. Mallinson & Co.: $50, Josephine Bunnell, 
dress silk. 
wi _J. A. Migel: $50, S. B. Dickinson, design for woven 
abric, 

Cheney Bros.: $50, Alice Hurd, design for deco- 
rative silk. 

Women’s Wear: $50, Alice Hurd, design for silk 
for costume. 

Graffin & Dolson: $25, Wilhelmine Brown, design 
for cretonne. 

Witcombe & McGeachin: $25, M. Williams, design 


for entton or linen. 


The designs shown at the exhibit this year 
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mark an advance over those shown at previous 
Art Alliance exhibitions. It would seem that 
there are a greater number of commercially prac- 
ticable patterns in the different fabrics. 





ZENITH MILLS IN NEW QUARTERS. 
ENITH MILLS, INC., will occupy their new 
quarters in the Aberle Building, at Lippin- 
cott and A streets, Philadelphia, on June 1. This 
building is of the latest mill type construction, 
being of reinforced concrete throughout, with 
practically all glass front on the four sides. They 
will occupy the entire third floor, comprising ap- 
proximately 19,000 square feet, in which they will 
house their complete manufacturing plant, to- 
gether with offices, finishing and shipping rooms. 
Every facility for the expeditious handling 
of their product from the raw yarn in the bale to 
the finished cloth, will be installed, and innova- 
tions in manufacturing will aid in the production 
of the perfect material which this mill has made 
since its establishment. 
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Home Craft Week 
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CHICAGO ESTABLISHES 

INDUSTRIAL ART ASS’N. 

NOTHER move to establish 

an industrial art school in 
this country took place in Chi- 
cago at a recent meeting of the 
Association of Arts and Indus- 
tries, which was held at the Art 
Institute. Over one hundred 
members attended, and there 
were speakers representing the 
arts and industries of France, 
Italy, Sweden, Ireland, Rou- 
mania, and Russia, and in their 
speeches, these representatives 
dwelt upon the beneficient influ- 
ence of industrial art schools in 


Fa ed 
if! 
i 
nif 





Eez:53| the countries abroad. 
Pe Included among the officers 
S====]} and directors of this new associ- 
ation are: William G. Burt, Mar- 
“Bil Room shall Field & Co.; J. Elmore 
===352] Tannenhill, Carson, Pirie, Scott 
S—"==1 & Co.; D. F. Keily, Mandel 
Bros., and C. Raymond Schaef- 
ington | fer, Marshall Field & Co. 
roe A drapery advertisement which not 
scsmc=a=t= | only advertises the firm’s goods but 








suggests how they may be used. 
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THE ORINOKA MILLS EXHIBIT. 


pe of the side walls of the Orinoka Mills 
have been recently treated in a very interest- 
ing manner, suggested by sectional fitments, not 
only clever forms of decoration, but the practical 
application of Orinoka fabrics. 

The work was carried out by Herbert Stone, 
the decorator, and while making no pretensions 
to be example rooms, they convey the example- 
room power of suggestion, and Mr. Stone has 
been very happy in presenting a number of inter- 
esting features which visiting buyers and deco- 
rators will appreciate. 

The French windows in one section, slightly 
opened, show by the use of a landscape wall- 
paper hung a few feet behind 


APPRECIATING THE DECORATOR. 
HAT the decorator is frequently a source of 

valuable inspiration in the development of 
new lines of manufacture was emphasized recent- 
ly by Albert C. Oehrle, of Oehrle Bros., trim- 
ming manufacturers, Philadelphia. 

He instanced the creation of lamp-shade 
fringes, the newer types of furniture fringes and 
bullion fringes to put on casement curtains as 
examples where the so-called “fads’ of the deco- 
rator have been of benefit to the manufacturer. 

Oehrle Bros. Co., it must be remembered, are 
particularly interested in special-order work and 
are equipped to handle orders of any size, in ad- 
dition to their regular stock trimmings. 





the section, an illusion of a 
distant garden. The cornice 
treatments are also interesting, 
especially those painted to har- 
monize with the fabric colors. 

On page 76 and below we 
illustrate three of these inter- 
esting sections. 








TO PROVIDE NON- 
SHRINKABLE FABRICS. 

LIP-COVER makers and 

the drapery trade as a 
whole will be interested in the 
shrinking process which has 
been perfected by Benjamin 
S. Moss & Co., Inc., New 
York. In speaking of the proc- 
ess, L. N. Moss said: “The 
average slip cover of cretonne 
is made to fit a certain piece of 
furniture and no allowance is 
made for shrinkage in launder- 
ing. The same holds true of 
cretonne draperies. By our 
process we take the cretonne in 
the piece and take all the 
shrinkage out of it. We guar- 
antee this and after the cre- 
tonne is so treated it can be 
made up into slip covers and 
draperies and guaranteed by the 
maker as absolutely non-shrink- 
able.” 





A section of the side wall in the 

showroom of the Orinoka Mills. See 

text above, and illustrations on page 
76. 
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PACIFIC COAST NOTES 


Bernard C. Jakway, of the University of 
California, delivered a series of ten lectures on 
“Better Homes,” at the Scottish Rite Auditorium, 
San Francisco, during the week of April 17. His 
subjects included: “Color in the Home and How 
to Use It,” “Proportion: The Basis of Excellence 
in Interior Decoration,” “Practical Period Fur- 
nishings for Modern Houses,” “Getting the Most 
for What You Spend,” “The Rationale of Deco- 
rative Process,” and “New Homes for Old.” The 
lectures were illustrated by practical work. 

The first annual Home Beautiful and Build- 
ing Construction Exposition will be held shortly 
in the Exposition Auditorium, San Francisco, un- 
der the auspices of the San Francisco Develop- 
ment Association. Manufacturers, wholesalers, 
retailers and builders have engaged space, and 
some interesting displays of furniture, draperies 
and house furnishings in general are promised. 

The fifth Market Week of the Manufactur- 
ers’ and Wholesalers’ Association of San Fran- 
cisco was held during the week of April 24, and 
hundreds of buyers from throughout the Pacific 
Coast territory were attracted by the special of- 
ferings and the educational program that had 
been arranged. The San Francisco Retail Dry 
Goods Association assisted in making the event a 
success through the medium of a mammoth style 
show and elaborate displays featuring goods made 
locally or purchased through local wholesale 
houses. 

H. Gordon Selfridge, London department 
store owner, was a visitor in San Francisco dur- 
ing the month and was entertained by a delega- 
tion of business men headed by B. F. Schlesinger, 
of The Emporium. 

The Walton N. Moore Dry Goods Co., has 
awarded contracts for the erection of an eight- 
story building to be erected for its exclusive use 
at Fremont and Mission streets, San Francisco. 
It is planned to have it completed by the end of 
the year. 

Hale Bros. and The Emporium have each in- 
stalled radio broadcasting stations, the first San 
Francisco department stores to do so. 

The California Curtain Mills Co. has been 
incorporated at San Francisco, with a capital 
stock of $250,000, by Hattie and Alfred Hart. 
This concern is an old established one, with head- 
quarters at 86 Third Street. 

S. K. Allman, of Kayser & Allman, New 


York, was a recent visitor at San Francisco. 








W. Hart & Bros., wholesale silk dealers, of 
San Francisco, have opened a branch at 756 S. 
Los Angeles Street, Los Angeles. 

Douglas White, general manager of the Re- 
tail Furniture Association of California, passed 
away at San Francisco, on April 11, following an 
illness of about three months. 

H. C. Palmer has opened a drapery and up- 
holstery shop at 5346 Geary Street, San Fran- 
cisco. 

Colonel Coyle, of the Coyle Furniture Co., 
Honolulu, was a recent visitor in San Francisco, 
and announced his intention of making a tour of 
the world, planning to be away about a year. 

C. E. Roesch, Pacific Coast manager for 
Stroheim & Romann, was a recent arrival at San 
Francisco from Los Angeles. He has taken over 
the lace curtain line of S. W. Heim & Co., which 
will be handled in conjunction with his other 
lines. 

Charles Darling is expected back at his San 
Francisco headquarters shortly from a trip to the 
Eastern markets. He will visit the trade in the 
Northwest on his way home. 

The Penn Furniture Shops has opened a fine 
store at Burlingame, Cal., as a branch of its San 
Mateo establishment. 

The annual meeting of the Retail Furniture 
Association of California will be held at Los 
Angeles, May 12 and 13, with convention head- 
quarters at the Alexandria Hotel. 

The Furniture Manufacturers’ Association 
of Los Angeles recently held its annual meeting 
and selected officers as follows: E. Roberti, of 
Roberti Bros., president; S. M. Greene, of the 
Inglewood Mfg. Co., vice-president ; C. A. Single, 
secretary, and C. B. Smith, of the C. B. Smith 
Furniture Co., treasurer. 

Alex T. Marks and G. Kasmar, of Santa 
Barbara, have opened a drapery and upholstery 
shop at Ventura. 

The John Breuner Co. is awarding contracts 
for the erection of a five-story store and ware- 
house building at Sacramento. 

George H. Wolfe, son of Adolph Wolfe, of 
the Lipman-Wolfe Co., Portland, Ore., passed 
away recently in that city from septic sore throat, 
as a result of dairy milk poisoning. He was store 
superintendent, and was twenty-eight years of 
age. 

A. Meier, of the Meier & Frank Co., Port- 
land, Ore., attended the April Market Week event 
at San Francisco. T. A. CHURCH. 
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A LIVING-ROOM IN DEEP BLUE AND 


Walls are paneled in quartered American walnut. The hangings are of hand-woven silk. 
ments, New York. 








ROSE 


In the Sherry Apart- 




















UNUSUAL ROOM IN A NEW YORK RESTAURANT 


Decorated by Fritz Weinold Reiss. See text on opposite page. 





























THE WORK OF F. WEINOLD REISS 


OME of the most interesting restaurant deco- 

rating in New York has been done by a man 
who is not primarily a decorator, but a well- 
known artist. The man we refer to is Fritz 
Weinold Reiss, who recently exhibited a number 
of paintings of American Indians, and is now in 
Europe painting the portraits of the actors in the 
Passion Play at Oberammergau. 

Mr. Reiss is an Austrian and _ received 
most of his art training in the schools in Munich, 
where he studied art not only as it is applied to 
painting, but as it is applied to industrial forms 
as well. He was also a pupil 
of Von Stuck. 

His decorative work in 
this country includes the 
Apollo Theater and the new 
ballroom in the Sherman 
Hotel, Chicago, the Crillon 
and the Elysee restaurants in 
New York. The manner in 
which he has treated the latter 
restaurant is most interesting. 

All of the rooms were 
evidently in such poor condi- 
tion that to treat the walls in 
the usual manner would have 
been a great expense. So Mr. 
Reiss adopted a new treat- 
ment which proved to be most 
economical, 

An unbleached muslin is 
stretched over the side walls and paneled in 
shirred lengths an inch wide of blue and white 
checked gingham for one room, green and white 
for another, rose and white, and so forth. This 
edging of gingham strips goes across the top of 
the wall just below the cornice, and wherever an 
angle comes the strip runs down to the baseboard 
and then along the baseboard. The cornice itself 
is completely covered by shirring of the same 
material. The doors and windows are also edged 
with it, thus forming panels, and in the center 
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Fritz Weinold Reiss. 


of the panels are hung little paintings or embroid- 
eries about 2 x 3 feet, or whatever is proportion- 


-ate to the panel; these decorations are in gor- 


geous high colors, rather suggesting the Czecho- 
Slovak school. The chairs and the tables are in 
deeper tones of the gingham colors. 

On the opposite page we illustrate one room 
in the Crillon Restaurant. Here Mr. Reiss used 
batiks designed and executed by his wife for the 
wall decorations and painted the furniture in 
black, blue and green. 

Another interesting room in the same restau- 
rant is in a color scheme of 
red and white, and at inter- 
vals on the walls, are prints 
from wood blocks designed to 
represent the different seasons 
of the year. 

In examining the work 
of Mr. Reiss, one is struck by 
his clever handling of vivid 
colors. In all of the rooms he 
has decorated the feeling of 
bright color predominates, but 
in no case is there the unfor- 
tunate garish effect so often 
found where a decorator or 
artist unintelligently handle 
vivid hues. 

We understand that upon 
his return from Europe, Mr. 
Reiss will undertake several 
new decorative contracts. 





TAPESTRIES SENT FOR EXAMINATION. 
H. ROGERS, INC., in a communication, 
¢ recently called attention to their willing- 
ness to send selections of decorative tapestry 
panels to reputable dealers for examination, a 
feature of their business which enables their cli- 
ents at a distance to in turn offer examination 
privileges to their customers without actually 
carrying the goods in stock. 








THE NATIONAL MERCHANDISE FAIR. 
LANS for the National Merchandise Fair are 
finally being completed, and this important 
industrial event will be held during the first three 
weeks in August, under the auspices of the Na- 
tional Retail Dry Goods Association. The Grand 
Central Palace will house the different exhibits. 
Col. Michael Friedsam, chairman of the fair’s 
general executive committee, calls upon all inter- 
ests to employ every available source and to give 
complete co-operation to the undertaking as a 
national enterprise by no means restricted in its 
practical utility to any classes of manufacture 
and trade, but applying to the prosperity of the 
American people as a whole. 
Plans for the fair include the assembling of 
merchandise for the inspection of buyers from 





One view of the L, C.. Chase & Co. exhibit of the 
various steps in the production of printed mohair 
velours, 























all over the country. Lines will be grouped as 
they are in large retail stores; in fact, the treat- 
ment of the whole enterprise will be that which 
obtains in the great department stores. The fol- 
lowing is a list of the members of the general 
executive committee: 

Colonel Michael Friedsam, B. Altman & 
Co., New York, chairman; George W. Mitton, 
Jordan-Marsh Co., Boston; Samuel Mundheim, 
Kaufmann Department Store, Inc., Pittsburgh; 
L. C. Nash, Burgess-Nash Co., Omaha, Neb.; 
S. W. Reyburn, Lord & Taylor, New York City; 
Franklin Simon, Franklin Simon & Co., New 
York City; Morton Snellenberg, N. Snellenberg 
& Co., Philadelphia; Elmer A. Stevens, Charles 
A. Stevens & Bros., Chicago; Percy S. Straus, 
R. H. Macy & Co., Inc., New York City; Oscar 
Webber, the J. L. Hudson Co., Detroit; M. L. 
Wilkinson, Scruggs, Vandervoort, Barney Dry 
Goods Co., St. Louis, Mo.; Ira M. Younker, 
Younker Bros., Inc., Des Moines, Iowa. 

The fair has the endorsement of the follow- 
ing associations: The Merchants’ Association of 
New York, the Association of Cotton Textile 
Merchants, the Association of Dress Manufac- 
turers, Associated Dress Industries of America, 
Associated Fur Manufacturers, Inc., Cloak, Suit 
and Skirt Manufacturers’ Protective Association. 
Cotton Garment Manufacturers of New York, 
Inc., Doll Association, the Fifth Avenue Associ- 
ation, Inc., Fur Merchants’ Association of the 
City of New York, Hotel Association of New 
York City, the Lace and Embroidery Association 
of America, Inc., Ladies’ Hat Manufacturers’ 
Protective Association, and the Umbrella As- 
sociation. 


NEW CRETONNES ON DISPLAY. 

: THE showrooms of the Mills & Gibb Corp., 

we saw recently a number of the new patterns 
in cretonne for this season’s display. In the pro- 
duction of these patterns, the firm have kept very 
close to the prevailing demand in both pattern 
and coloring, rather than attempting to pioneer 
along extreme lines, with the result that they are 
able to report very satisfactory sales for their 
cretonne offering. 

Mr. Gardner, who recently returned from a 
trip to Europe, is anticipating the early receipt 
of novelties and staple lines arranged for by him 
while abroad. 


HIRSCH’S SONS, importers of tinsel 
¢ threads and decorations, have removed to 
larger quarters at 417 Fifth Avenue. 
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EXHIBITING THE PROCESSES IN 
PRINTING MOHAIR VELOURS. 
| C. CHASE & CO. have recently created an 
¢ exhibit, views of which are illustrated on 
this and the opposite page, showing the various 
steps in the process of producing printed mohair 
velours. 

The exhibit, as we examined it at the show- 
rooms of Stroheim & Romann, is contained with- 
in a cabinet about seven feet high. The front of 
the cabinet shows the length of velours, possibly 
twenty-eight yards, wound upon a rod on the base 
of the rack, the end being carried to an upper 
rod which is operated by a crank handle which 
winds the goods, displaying as it does so, every 
advance step taken in the progress of the design. 
The pattern has about 36 inches repeat, and as it 
unwinds, it displays to the observer first, the mere 
outline of the figure or key pattern. This disap- 
pears in the winding until the second yard comes 
to view, which shows not only the key pattern, 
but the second color, and so on, to the third, 
fourth, and the fifth yard, until the entire pattern 
is shown completely colored. - It takes about 
twenty yards of material to show the advance of 
the twenty or more colors. 

A like exhibit to that shown at Stroheim & 
Romann’s is also on display at the showrooms of 
J. H. Thorp & Co., Inc. 

As words cannot, this exhibit impresses the 
observer with the great labor and skill required 
to produce a hand-blocked print. 





NEW FABRICS IN “RONECO” LINE. 
MONG the fabrics being shown ‘in the 
Rosenberg-Neugass Co.’s new line are sev- 

eral which show a distinct departure from the 
lines which this firm has heretofore shown. 

One of the most interesting of the new num- 
bers has not, at the time this is written, been 
given a name. Indeed, all of the samples have 
not as yet come through the mill. It is a warp- 
print fabric of the taffeta variety, employing silk 
and artificial silk, and will be offered in a num- 
ber of patterns covering a complete color range. 
The printing of the warps, which are of silk, 
added to the luster of the artificial silk filling, 
produces a cloth of exceptional merit which can 
be sold at a price which, considering quality, is 
not excessive. 

They also have a rainbow striae, of similar 
construction to the one just described, the striae 
effect also being produced by the warp printing. 

Another new cloth, called Duplex Glacé, is 
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somewhat similar to their Peau D Art, the differ- 
ence being that it is made without mohair, and is, 
consequently, lower in price. It-is a cloth of ex- 
traordinary iridescence and good weight, and is 
shown in forty or more combinations of color. 

Damasks are another new item in the line. 
These are of the standard damask quality, and 
while we have seen but the advance samples, we 
are informed that they will be shown for this sea- 
son in a full color line and in a range of inter- 
esting patterns. 

Poplins are to be made a feature of the 
line. There is the usual quantity of gauze and 
sheer effects, plain, figured and striped. Some 
of the new weaves, while similar in general type, 
to those shown for last season, are a trifle heavier 
in weight, an advantage the trade will appreciate. 





A further step in the printing of mohair velours as 
shown in L. C. Chase & Co.’s exhibit at Strcheim & 
Romann, and J. H. Thorp & Co., Inc. See text above 
and illustrations on opposite page. 
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DETAILS OF MODERN UPHOLSTERING 


See text on opposite page. 
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— chair illustrated in Fig. 118 brings into 

our discussion of modern uphoistering per- 
haps he most luxurious type in modern use. The 
deep spring upholstering of this seat does away 
entirely with chair feet and the chair rests direct- 
ly upon the floor. 

In addition to this feature, this chair is of 
unusually luxurious proportions which must be 
built up entirely in upholstering. 

For this reason, the seat of the chair is 
double-stuffed, and a soft, stitched edge is pro- 
vided above the wire of the spring edge, as shown 
in Fig. 119. The stitching of the edge is intended 
only to give shape to the edge, not hardness. 

The next step is the upholstering of the arms, 
as shown in Fig. 120. These arms, as will be ob- 
served in the illustration of the finished chair, 
Fig. 124, serve only the purpose of elbow pads, 
but they are completely upholstered, because, 
when in use, the down cushion and soft, spring 
seat sinks with the weight of the occupant, ex- 
posing the inside of the arms. They must, there- 
fore, be treated as if they were exposed at all 
times. Fig. 120 gives the appearance of the arms 
at this stage. 

The next step is the springing up of the 
back, which has been thoroughly described in con- 
nection with other chairs. This is followed by the 
double-stuffing indicated in Fig. 121, with its soft, 
stitched edge. The purpose of this edge and 
double-stuffing is to bring the depth of the up- 
holstering of the back to about equal the thick- 
ness of the down cushion, in other words, the 
frame and stitched edge combined should equal 
about four inches, and the down cushion should 
also be four inches, so that the entire back, as 
shown in Fig. 124, is about eight inches thick 
over all. 

A soft coating of hair is laid over the entire 
‘back, as shown in Fig. 122, and this may be con- 
fined under a muslin covering or it may be kept 
‘in place by the down cushion, which, as shown 
in Fig. 123, can be sewn to the stitched edge, it 
having been first fitted and filled in the manner 
‘already described in connection with other chairs. 

The completed chair, shown in Fig. 124, 
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gives the appearance of the chair finished by 
welting. The luxurious character of the uphol- 
stering is suggested by its appearance of double 
and triple cushioning as well as by its unusual 
size. 
Figures 123 and 124 appear on page 92. 
(To be continued.) 





PROPOSAL TO ADMIT WOMEN TO 
ARCHITECTURAL LEAGUE. 

T THE meeting of the Architectural League 

of New York, held on May 4, a heated dis- 
cussion followed the proposal to admit women in- 
to the league. H. Van Buren Magonigle called 
attention to the fact that women were not ex- 
cluded from the National Academy of Design, 
the American Institute of Architects, the Penn- 
sylvania Academy of the Fine Arts and the Na- 
tional Sculpture Society, and he thought it ex- 
ceedingly narrow-minded for the Architectural 
League to confine its membership to the male sex. 
The proposal was finally tabled until all mem- 
bers could have opportunity of voicing their 
opinions. 

















TO AID IN SELLING CRETONNE. 

MOST remarkable book for the promotion 

of home industry in the construction of drap- 
eries has recently been completed by F. A. Foster 
& Co., Inc., under the title of “Cretonne and Its 
Uses for Every Room in the House.” 

In addition to line drawings, which show in 
detail the method of constructing lamp shades, 
draperies, and the covering of screens and furni- 
ture, there are six full-page half-tone illustrations 
of interiors and six similar illustrations in full 
color. The text which accompanies these illus- 
trations is intended for the instruction of the de- 
partmental salesforce, who are expected to ab- 
sorb the information in order that they may dis- 
cuss the problems of their customers in a help- 
ful and intelligent way. 

The booklet is being distributed only through 
the F. A. Foster & Co., Inc., salesforce. 





NEW EMBROIDERED TABLE SCARVES. 
ETIGNY & CIE., INC., are showing some 
unusually fine examples of embroidered table 
scarves on foundations composed of the new and 
popular shades of velours. 

These scarves come in various sizes and 
shapes, and as the firm take a particular pride 
in the character of their workmanship, they call 
the particular attention of the trade to the way 
in which these new additions to their line are con- 
structed and finished. 





A LETTER FROM PARIS. 
ROM a letter recently received from Kay 

Womrath, now in Paris, we quote the follow- 
ing: 

“Decorators in America will have to deal 
with the subject of modern art more than they 
do. It is growing in importance and all the best 
houses in Paris are at least flirting with it. Great 
reaction is setting in, and the younger decorators 
are returning to classicism, not to copies of the 
old, but to its influences. 

“It is rather amusing to note the difference 
between the American architect, who considers 
himself so far above the decorator, and the 
French architect, who directly co-operates with 
the decorator. 

“Of one thing I am positive. The old order 
is changing and we are on the brink of an Art 
Renaissance. I- should cry aloud to the young 
Americans, to wake up and cast off the sackcloth 
and ashes of dead periods. It is high time we 
were doing something original in America.” 





IONIC MILLS SELLING FORCE. 
HE Ionic Mills, Philadelphia, announce that 
in addition to Martin B. Fowler, who repre- 
sents them in New York City and the East, their 
other representatives are: S. R. Behal, Pennsyl- 
vania, Ohio, Michigan and West Virginia; Wm. 
A. Noyes, Chicago and the Middle West, and 
Joseph Tresch, Pacific Coast and the Far West. 




















: S10 
? Wil tile 
Ms ili Lula = 
VYte Lille ———— 


— 





“ 124 


DETAILS OF MODERN UPHOLSTERING 






































WttH. TRE BUTTERS AND SELLERS 


Moore—O. A. Moore Jr., upholstery buyer 
for Porteous, Mitchell & Braun Co., Portland, 
Me., has had a part of his department rearranged 
for the entertainment of his customers in the 
afternoon through the medium of radio concerts. 

StricH—Harold J. Strich, who formerly 
covered the Coast territory for L. D. Bloch & 
Co., is now connected in the capacity of sales 
manager with M. Schlesinger, Inc. 

' Lewis—Bernard Lewis, who for the past 
thirteen years has been with L. D. Bloch & Co., 
will cover New England and New York States 
for M. Schlesinger, Inc. 

Howe—Herbert H. Howe, who is familiarly 
known to the trade from his connection with 
Marshall Field & Co., Morton Sundour Co., and 
Jos. W. Woods & Sons Co., has joined the sales- 
force of the Philadelphia Tapestry Mills in con- 
nection with their New York salesrooms. 

BisHop—Mabel Sard Bishop has recently 
become associated with the interior decorating 
concern of Eisie Cobb Wilson, Inc.,- of New 
York and Washington. 

PruyN—Charles Pruyn, of Harned & Von 
Maur, Davenport, Iowa, recently lectured before 
the Women’s Club of that city on “Education in 
Home Decoration.” 

VALENTINE—Leroy L. Valentine has recent- 
ly become associated with the Baeck Wall Paper 
Co., and will represent this firm in New York 
State, New England and Canada. Mr. Valentine 
was formerly vice-president of the F. J. Em- 
merich Co. 

ReppocK—James Reddock has recently been 
appointed upholstery buyer for the Dancer-Gro- 
gan Co., Lansing, Mich. Mr. Reddock was for- 
merly with the Shepard, Norwell Co., and later 
with the Newcomb, Endicott Co., of Detroit. 

HEILBRoN—Joseph Heilbron, resident buyer 
for many out-of-town concerns, removed on May 
1, from 220 Fifth Avenue to 1261 Broadway. 
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Lautk—Fred Lautk was recently appointed 
buyer and manager of the drapery department of 
the Armbruster Co., Columbus, Ohio. 

Ross—Robert A. Ross, upholstery and lace 
curtain buyer for B. Altman & Co., sailed on 
April 26, on the SS. Paris, for a trip abroad in 
the interests of his departments. Mr. Ross was 
accompanied by Mrs. Ross. 

KaIsErR—G. E. Kaiser, of Haughton & Lee, 
who has been abroad since March 23, arrived in 
New York on May 8. 

McBripeE—William McBride is now associ- 
ated with John W. Conquest. 

BaLLarp—C. A. Ballard, who has been in 
charge of the rug, draperies and traveling goods 
departments for A. Herz, Terre Haute, Ind., for 
the past twenty years, resigned last month to take 
effect May 1. He will, in the future, be con- 
nected with R. L. Dollings Securities Co., Room 
210, Terre Haute Trust Building, Terre Haute, 
Ind. 

WHITTALL—Mathew J. Whittall, of the 
Whittall Associates Carpet Mills, recently visited 
the village of Kidderminster, England. Being 
there on the fiftieth anniversary of his leaving 
Kidderminster to seek his fortune in America, 
the citizens of the town formally proclaimed him 
Kidderminster’s most distinguished son. The 
occasion of his visit to Kidderminster was the 
opening of the Whittall Chapel, which he recently 
gave to the village. 

Moench — The many friends of Jack 
Moench, the Northwestern representative of Sta- 
heli, Rietmann & Co., will congratulate him on 
his marriage on April 5 to Mrs. L. Norma Hay, 
of Chicago. 

SrIceEL— Henry G. Seigel, with W. H. 
Horstmann Co., Philadelphia, sailed for Europe 
on May 6. He will remain abroad about two 
months, and visit the textile centers of Belgium, 
France and Germany. 














ENGLANDER—Max Englander, president of 
the Englander Spring Bed Co., was recently 
elected first vice-president of the Fifth National 
Bank of New York, an institution for which he 
has served as director during the last two years. 

FRIEDENTHAL—I. H. Friedenthal is now 
representing the American Pile Fabric Co., from 
Denver west to and including the Pacific Coast. 

Hur_ey—Joseph B. Hurley is now repre- 
senting the American Pile Fabric Co. in the 
South and Southwest and left New York on May 
15 with his new line to cover this territory. 

Bostwick—Richard Bostwick is now cover- 
ing the Western territory for John W. Conguest. 

GriFFIN—Franklyn D. Griffin, of Cheney 
Bros., is now on the Pacific Coast, introducing 
W. C. Spoerl, who has been connected with the 
Chicago office of Cheney Bros. for the past 
twelve years and who will represent them in this 
territory, taking the place of W. H. Berghorn, 
who resigned this Spring. 

Davis—Aaron Davis, formerly with A. H. 
Lee & Sons, Inc., and Erskine-Danforth Corp., 
is at present styling the cretonne line for Birkin 
Bros. 

SeLLon—Charles H. Sellon, of Elms & Sel- 
lon, and William Whitney, also associated with 
this firm, plan to sail for Europe on May 24. 

RANKIN—E. P. Rankin will cover Vermont, 
part of Massachusetts and New Hampshire for 
F. A. Foster & Co. Mr. Rankin was formerly a 
salesman in the Foster showroom. 

Ryan—J. J. Ryan, of the office staff of F. A. 
Foster & Co., Boston, has been granted an ex- 
tended leave of absence because of illness. 

SWEENEY—James V. Sweeney has been ap- 
pointed upholstery buyer for the Butler Co., Bos- 
ton. Mr. Sweeney was formerly in the rug de- 
partment in the same store. 

Harrison-—Joseph E. Harrison has been ap- 
pointed head of the retail floor covering depart- 
ment of the Sterling & Welsh Co., Cleveland. 
Mr. Harrison succeeds the late William A. Pow- 
ers, for whom he acted as assistant for the last 
Six years. 

THACKERAY—Walter Thackeray, formerly 
upholstery manager and buyer of the Armbruster 
Co., Inc., Columbus, has gone into business for 
himself in that city. 

BrinK—L. L. Brink has severed his connec- 
tion with the wall-paper department of the W. L. 
Milner Co., Toledo, and in the near future will 
open a wall-paper firm on his own account. 





BeRWIN — Charles A. Berwin, of Peter 
Schneider’s Sons & Co., has returned to business 
from a severe illness, which confined him to his 
home in East Orange for nearly a month. 

GREENBERG — Nathan Greenberg, of the 
Chesterfield Furniture Co., is abroad and expects 
to collect some unusual pieces of furniture to 
show with his company’s new line during the 
Grand Rapids market. 

TrasK—Miss Almy Trask has been ap- 
pointed buyer and manager of the new drapery 
and upholstery department opened by the Inglis 
Furniture Co., Scranton, Pa. 

DoyLe — Louis B. Doyle, American repre- 
sentative of E. Kahn & Co., Ltd., is planning a 
business trip to England, leaving on the SS. Aqui- 
tania, May 23, and returning some time in July. 

Bartinc—Edward E. Barling, head of the 
upholstery department of L. Bamberger & Co., 
Newark, N. J., returned from Europe on the SS. 
Olympic, landing in New York Wednesday, May 
10. Mr. Barling was able to accomplish the pur- 
pose of his trip in a little less time than he had 
anticipated and returned in advance of the rest of 
the party, many of whom are expected to return 
on the SS. Majestic, on her maiden trip. Mr. 
Barling found conditions in the countries he 
visited improving slowly. Switzerland is making 
a strong bid for American business; Belgium is 
working hard and making rapid strides; prices 
are still high in Germany and Italy, and are 
slightly lower in England where conditions are 
slowly being got under control. France is ex- 
hibiting the usual number of novelties, but in all 
the countries visited, prices are still high. 

Lee—Arthur H. Lee, head of the firm of 
Arthur H. Lee & Sons, Inc., and father of 
Humphrey Lee, of the New York branch, is now 
in New York on his first trip to this country for 
some time. 

KenNy—Thomas E. Kenny, head of the up- 
holstery department of the Joseph Horne Co., 
Pittsburgh, sends some interesting data from Ger- 
many and France. He notes particularly the low 
cost of living expenses in Germany, exemplified 
in the price of 1,000 marks, $3.35 American, per 
month for an apartment of six roonis and two 
baths, on the best streets in Berlin. Merchandise 
is becoming scarce in Germany, due to the fact 
that local merchants are buying in anticipation 
of a shortage, and this, coupled with the fact that 
foreign buyers are charged 50 per cent. more than 
local buyers is materially reducing the German 
purchases of American buyers. 
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Modern Drapery 
Series—Plate Seven 








A HALLWAY DERIVING ITS CHARM AND COLOR FROM 
THE WALL-PAPER 


See text on opposite page. 

















WALL-PAPER IN 


T A recent convention of painters, 
rators, and wall-paper men, the theory was 
advanced that because the furniture people, the 
drapery and upholstery people were pushing their 


lines so strongly, and 
the retailer was getting 
such excellent profits 
out of this class of 
goods, that wall-paper 
as a consequence must 
act as a_ background. 
Wall-paper must be 
plain, unobtrusive, a 
mere foil for the charm 
of design and color in 
draperies and _ furni- 
ture. 

All this sounds 
good. in theory, and 
perhaps it does apply 
in many cases, but 
when it comes to the 
furnishing of any 
room, wall-paper occu- 
pies its proper place 
according to _ period, 
style, time and occu- 
pant. 

We will admit that 
too much color and too 


much design is objectionable, and where the 
draperies are of pronounced design or color, the 
wall should be submissively acquiescent. 
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Where a plain paper is suitable. 


ITS CORRECT RELATIONSHIP 











An excellent paper for a room in which a wall covering 
of subdued but attractive pattern and coloring is re- 
quired. From the line of S. A. Maxwell & Co. 














On the other hand, it is frequently desirable 
to let the color character come from the walls, 
and in such cases the draperies and furniture 
should be by contrast, placid. We have a good 


example of this, for 
instance, in the room 
taken from the motion- 
picture drama, “The 
Ordeal.” Here we have 
a plain wall, but in this 
room and adjoining 
room is a_preponder- 
ance of exquisite drap- 
eries. 

On the other hand, 
in the same picture, 
which is a Famous- 
Players’ production, by 


‘the way, we have a 


Colonial hallway where 
all the color and charm 
of environment is pre- 
sented in the wall- 
paper. 

There are many 
country houses where, 
with the snow of Win- 
ter seen through the 
windows, the house is 
all the more inviting 


because of the warmth of color in the decorations, 
Furthermore, we must consider always not 
only the temperament of the occupant, the youth 











or age of the occupant, but the period. It is in- 
congruous to force upon a period that was rich 
in wall colors any modern style that would de- 
stroy the historic or sentimental character of the 
furnishings. 

There never will bea general style to follow. 
Plain walls are all right under certain conditions. 
Simple walls, faintly tinted walls, strongly de- 
signed walls or vaguely designed walls, all have 
their proper place. 





CATALOGUE OF GOLDEN PEEL 
FURNITURE. 

HANDSOMELY illustrated catalogue of the 

line of Chinese seagrass in golden rattan peel 
furniture now being imported by Patterson, 
Wheeler & Co., 112 East 119th Street, has just 
been issued. Patterson, Wheeler & Co. announce 
that this furniture is stored in warehouses in New 
York, Baltimore and St. Paul, ready for immedi- 
ate shipment. 





A NEW DAMASK WEAVE. 
N THE new line of Schwarzenbach-Huber & 
Co., among other beautiful things is an inex- 
pensive rose damask that shows big valuc, and 
particularly interesting is a new damask weave of 
iridescent background. 


ARRY, OSTLERE & SHEPPERD, INC., 
New York, floor coverings, linoleums, etc., 
has incorporated. 





HERE AND THERE IN THE TRADE. 


R. M. Maxwell Department Store, St. Albans, W. 
Va., has been incorporated for $50,000. 

Charles Mack Dry Goods Co., Springfield, Mo., 
has been incorporated for $30,000 

Goldman Bros., St. Louis, Mo., have been incor- 
porated for $2,000, to deal in furniture, carpets, uphol- 
stery, etc. 

West of England Dry Goods Co., Ltd, Winni- 
peg, Man., has been incorporated for $100,000, to oper- 
ate a chain of dry-goods stores. 

United Carpet & Rasy ran, Stores, 46 Lexington 
Street, Passaic, N. J., has been incorporated for $150,- 
000. The incorporators are: David, John, Gertrude S., 
and Thelma Rafner, all of Passaic. 

Unique Bedding Co., 890 Westchester Avenue, 
Bronx, N. Y., has been incorporated for $10,000. 

Stanley Dry Goods Corp., Kenmore, Erie Co., 
N. Y., department store, has been incorporated for 
$20,000. 
Proctor Phonograph & Furniture Co., Inc., 
Yonkers, N. Y., has incorporated for $100,000, to deal 
in furniture, rugs, etc. 

The Burt Co., Endicott, N. Y., department store, 
has been incorporated for $60,000. 


Thompson-Zumzteg Dry Goods Co. Idaho 
Springs, Col., has been incorporated for $25,000. 
The Northern Supply Co., Baltimore, Md., has 


been incorporated for $50,000, to operate a department 
store at 2011 Nerth Charles Street. 





C. C. Riedy, Inc., Berkley, Cal., 
etc., has been incorporated for $100,000. 

Prasser Furniture Co., Milwaukee, has been in- 
corporated for $100,000, to deal in furniture, rugs, 
draperies, etc. George and Gustave Prasser and Fred 
W. Reuter are the incorporators. George I. Prasser & 
Sons Co. have been established in business at 456 
National Avenue. 

Crawsha Carpet Co., Inc., Newburgh, N, Y., has 
increased their capital stock from $300,000 to $400,000. 

Ben G. Ecker, Inc., Rochester, N. Y., furniture 
and department store, has been incorporated for, $30,- 
000. Ben G. Ecker, West Main Street; S. M. Wallace 
and J. E. O’Brien, all of Rochester, are the incorpe- 
rators. 

Raymond Anthony Court, Inc., 570 Fifth Avenue, 
New York, interior decorator, has been incorporated for 
$25,000. 
The Vermont Novelty Co., Inc., Bennington, Vt., 
furniture manufacturers, has been incorporated for 
$50,000. 

Scholin Furniture Co., Jamestown, N. Y., furni- 
ture, rugs, etc., have increased their capital stock from 
$5,000 to $50,000. 

The Arcey Co., 629 Boardwalk, Atlantic City, N. J., 
has been incorporated for $5,000, to deal in rugs, tap- 
estries, etc. 

The Rainwater Furniture Co., 
been incorporated for $30,000 

Dils Bros. & Co., department store, Parkersburg, 
W. Va., have increased their capital stock from $125,000 
to $325,000. 

S. Bernstein Furniture Co., Inc., Brooklyn, N. Y., 
to deal in furniture, floor coverings, etc., has been in- 
corporated for $15,000. Incorporators are: Sam Bern- 
stein, Brooklyn; Milton Rosenblum, New York, and 
Pincus Marks, 1328 Broadway, New York. 

Maxwell Co., Hamilton, Tex., department store, 
has been incorporated for $50,000. 

Union House Furnishing Co., 236 Collinsville 
Avenue, East St. Louis, Ill., has been incorporated for 
$125,000, to deal in furniture, rugs, draperies, etc. It 
has been operated by Jacob Lesky, one of the incor- 
porators. 

Ellis J. Levy Co., Willows, Cal., 
has been incorporated for $200,000 

International Lamp Corp., 738 West Monroe, Chi- 
cago, has been incorporated for $250,000, to manufac- 
ture lamps, shades, furniture, etc. 

Bestyet Fair & Carnival Supply Co., 
etc., 784 Broad Street, Newark; N. J., 
rated for $25,000. 

McHugh, Inc., New York City, upholstery goods, 
has been incorporated for $5,000. 

Vincent Furniture Co., Cleveland, Ohio, house fur- 
niture and furnishings, has been incorporated for 
$10,000. The incorporators are: S. Vincent, L. Dennis, 
H. P. Ord, M. Mergner and E. R. Walters, all of 
Cleveland, Ohio, 

Mosley & Hibbler Furniture Co., Kansas City, 
Kans., dealers in furniture, carpets, etc., has incorpo- 
rated for $100,000. The concern has been operated as a 
co-partnership. 

American Furniture & Carpet Co., 0032 South 
Halsted St., Chicago, has incorporated for $30,000. 

Robbins & Allison, Inc., Cranford, N. J., have in- 
corporated for $125,000, to deal in carpets, curtains, and 
— They have been operating as a co-partner- 
ship. : 

Nathan Ginsberg, Inc. 54 Graham Avenue, 
Brooklyn, furniture, rugs and draperies, has incorpo- 
rated for $50,000 

Landauers, Inc., Medina, N. Y., department store, 
has incorporated for $100,000. 

S. M. Cooper will erect a six-story building for 
the Fresno Department Store at 915 J Street. The 
structure will be 75 x 100 feet, and will cost about 
$450,000. 

Miss Grossfeld, Inc., decorator, 59 East Washing- 
ton Street, Chicago, has been incorporated for $10,000. 


furniture, rugs, 


Florence, S, C., has 


department store, 


dry-goods, 
has been incorpo- 
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NIC, LIESENBEIN. 
N THE death of Nic. Liesenbein, which oc- 
curred on April 26, there was removed a fig- 
ure that for over fifty years had been identified 
with the furniture business of New York City. 

The deceased was born in Framersheim, 
Germany, in 1849, coming to this country at the 
age of twenty, and starting in business with his 
brothers, William and Philip, one year later, on 
Attorney Street, the brothers at this time repre- 
senting the third generation of a family that had 
devoted itself to the furniture business. 

Philip left the partnership after a short 
time, the other two brothers, William and Nic., 
carrying on the business of Liesenbein Bros. un- 
til 1899, at which time William retired. In the 
meantime, the business had been moved to Forty- 
second Street, and later to Fourteenth Street. 

As the sons of Nic. Liesenbein grew up they 
became connected with their father’s business, 
Anthony, who had been associated with the busi- 
ness for twenty-eight years, and William, who 
first learned the upholstering business and subse- 
quently joined his father and brother. 

In 1913 the deceased retired, the business 
being continued by Anthony and William as Nic. 
Liesenbein’s Sons, moving to Long Island City 
two years ago. Within a year after his retire- 
ment, the deceased suffered a paralytic stroke 
which for eight years held him an invalid and en- 
tailed a great deal of suffering, eventually result- 
ing in his death last month. 

He leaves a widow, two sons, Anthony and 
William, and two daughters, one married and one 
living at home. 


MARTIN R. BEAM. 
ARTIN R. BEAM, president of Nathaniel 
B. Beam’s Sons, decorators and furnish- 
ers of New York and White Plains, died at his 
home in the latter city, of heart failure, on 
April 21. 

The deceased was fifty-nine years of age 
and since leaving college had been connected with 
his father’s business, of which he assumed the 
management in 1896. In 1920 the branch in 


White Plains was opened, which was under his © 


personal management up to the time of his death. 
He was an active member of the New York 
Board of Trade and Transportation Club. 

He is survived by a widow, one daughter and 
two sons, Howard Crosby Beam, who continues 
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in charge of the New York City business, and 
Nathaniel Boyd Beam, who assumes charge of 
the White Plains business. 

The New York business was established in 
1798 by Mr. Stewart, who was at one time Com- 
missary General of the State of New York. In 
1845, Nathaniel Boyd Beam, father of the late 
Martin R. Beam, succeeded Mr. Stewart. 


PETER BOSCH. 
f£\N APRIL 12, Peter Bosch, head of the 
Henry Bosch Co., died in Chicago, at the age 
of fifty-one. The deceased was active in the 
wall-paper field from boyhood, when he entered 
his father’s wall-paper store in Chicago. Mr. 
Bosch opened his first New York store in 1899, 
and, following the death of Alfred Peats, he took 
over the Peats Stores in New York, Chicago, 
Boston and Newark. He is survived by a widow, 
two daughters, two brothers and three sisters. 


CHARLES BOOTH. 

ORD has been received in this country that 

Charles Booth, for many years London 
representative of Alex. Jamieson & Co., Darvel, 
and very well known to American buyers visit- 
ing London, met with an accident which resulted 
in his death on March 30. 


GEORGE F, HANNA. 
EORGE F. HANNA, salesman in _ the 
Middle West for Becker, Smith & Page, died 
in Columbus, Ohio, on May 6. Mr. Hanna was 
sixty-seven years old. He is survived by a 
widow, one son, one sister and five daughters. 


THE NEW McHUGH STORE. 
E pene: SLATER McHUGH, who formerly 
was in business as Joseph P. McHugh & Sons, 
has opened a new store on 15 West Fifty-first 
Street, where he will sell furniture, rugs, drap- 
eries, etc., under the name of McHugh, Inc. 


NOVEL form of newspaper advertising of 

rugs has been carried out by Younker Bros., 
of Des Moines, Iowa. Each day during a con- 
siderable period of time, this firm printed in their 
local newspaper, a statement of satisfaction from 
a different customer. 


E ArE informed that the Gould-Mersereau 

Co., have an opening for an experienced 
drapery hardware salesman. Applications should 
be made direct to the firm. 

















INTERIOR DECORATION STUDY TRIP. 
PARTY interested in interior decoration is 
to sail from New York, on the SS. Saxonia, 

July 1, under the leadership of Mrs. Isabel Dan- 

gaix Allen. The trip is being arranged through 

the International Students’ Tours, and the itiner- 
ary will include London, Dover, Paris, Lausanne, 

Stresa, Lugano, Bellagio, Venice, Florence and 

Rome, returning via Paris and Cherbourg on the 

same ship, which is due in New York, Septem- 

ber 1. We understand that the party is to be 
limited to twelve persons, and a complete schedule 
of costs has been figured out, including all ex- 
penses incident to the program. Mrs. Allen, 
whose inspiration for such a study trip was 
gained during a recent four months’ stay in 

France, will be glad to give all necessary infor- 

mation to those interested, who may communi- 

cate with her at 420 West 116th Street. 





T. I. BIRKIN & CO. LINE. 
URTAIN nets of an unusual character in the 
“Ariston” line of T. I. Birkin & Co., Notting- 

ham, are being shown by this firm’s American 
agents, Thomas S. Dolan & Co. 

These nets are 45 to 50 inches wide, made 
out of the finest Egyptian yarn and in plain and 
daintily figured weaves of extraordinary beauty. 
The colors are ivory, white and écru. 

Thomas S. Dolan & Co. report that of these 
goods they have an unusually large and complete 
stock for import. 





W. J. PINGSTON & CO. INCORPORATE. 

HE business of W. J. Pingston & Co., which 

was formerly conducted by the late W. J. 
Pingston, who died last September, will be in- 
corporated on June 1. Miss Marie Elizabeth 
Pingston will be president. The other officers of 
the corporation have not yet been selected, but 
the business will be controlled and managed by 
J. J. McDonough, who will continue to cover his 
old territory of New York City, New York 
State and the Middle West, assisted bv J. J. 
Kenny. 


SPECIAL NOTICES | 








Advertisements under this heading, Five Cents a word. Minimum 


Charge, One Dollar. In every case regarded in strict confidence. 





WANTED, FOREMAN-SUPERINTEN DENT.—We 

want a practical, active manager for woodworking 
plant employing about 100 people, makin& frames for 
Davenport beds, chairs, rockers, and other upholstered 





Must have experience in this 
class of work. Please state salary expected. The C. 
F. Streit Mfg. Co., 1050 Kenner Street, Cincinnati, Ohio. 


WANTED—MEN to represent manufacturer of velour 


living-room furniture. 


curtains and drapes. All territories. Commission 
basis. Address “Velour Curtain,” care The Upholsterer. 
SALESMEN WANTED—Drapery and _ lamp-shade 
trimmings; men with large department store follow- 
ing; out-of-town side line; commission basis. Address 
“Lamp-Shade,” care The Upholsterer. 
TO MANUFACTURER of high-grade lamp-shades 
(silk and parchment), with showrooms in New York 
City or Chicago, who has an established trade and facili- 
ties to properly display a line of the highest grade bou- 
doir and table lamps, we can ofier a very attractive 
proposition. We manufacture a line of lustre china 
vases, artistically mounted on solid bronze castings, gold 
or silver plated, which, although of the highest quality 
throughout, sell at low prices, and the right party can 
obtain a large vclume of business. The quality of our 
line requires a high-grade representation, and unless you 
can qualify please do not answer this advertisement. 
Address replies to the N. O. Cederborg Co., Chapman 
Block, Aurora, III. 
WANTED—-LACE CURTAIN, drapery and kindred 
lines on commission in Middle West, making head- 
quarters in St. Louis, calling on retail and jobbing trade 
by capable and well-known man to the trade. Excel- 
lent chance for mill or manufacturer to be well repre- 
sented. Address “Jobbing Trade,” care the Upholsterer. 
WANTED—CAPABLE DRAPERY MAN. _ Good, 
permanent position. Must know how to design, cut 
and sell draperies. Give full particulars and price. 
Clements, Chism & Parker, Inc., Danville, Va. 
SALESMAN, with eight years’ experience in uphol- 
stery and drapery line, is desirous of securing a nosi- 
tion with reliable concern. Address “Drapery Experi- 
ence,” care The Upholsterer. 
SALESMAN WANTED who covers small and large 
towns, for converters’ line of casement, drapery cloths 
and piece goods of silk and cotton mixed fabrics that 
sell all year. Commission basis. Advise other lines 
handled and States covered. Address “‘Converters’ 
Line,” care The Upholsterer. 
FOR SALE—TAFT CARPET MACHINE, hand 
power, with 50 ft. of track and hangers complete, in 
good condition. Price reasonable. Address “Taft,” 
care The Upholsterer. 
WANTED—HIGH-GRADE COMMISSION SALES- 
MAN to sell Stewart Safe Séal cedar chests, matting 
covered utility boxes, and folding screens. Territory 
open in Eastern, Southern and Western States. G. S. 
Stewart Co., Nerwalk, Ohio. 
WANTED—EXPERIENCED SALESMAN, traveling 
Pacific Coast territory, calling upon better class of 
wall-paper dealers, interior decorators and department 
stores, to carry our line of decorative mouldings on 
commission basis. An experienced wall-paper sales- 
man would find our mouldings a profitable side-line. 
Reply should give age, experience and _ reference. 
Strictly confidential. Wm. Goodrow Moulding Co., 418- 
30 North Leavitt Street, Chicago, Ill. 
WANTED—YOUNG MAN who understands stock 
and can wait cn customers for retail wall-n-per de- 
partment. Good opportunit: for right man. State ex- 
perience and salary expected. All communications 
strictly confidential. Address “Retail,” care The Up- 
holsterer. : 
WANTED—TWO REAL HIGH-CLASS UPHOL- 
STERERS, must be capable of doing the very finest 
of upholstering, steady employment. This is an excel- 
lent position for reliable men. sood salary. fine working 
quarters, and in 2 city of 300090. Giv- references, state 
experience and salarv expected. Address “Excellent 
Position,” care The Unholsterer. 
SALESMEN WANTED to handle on a liberal com- 
mission basis 2 high- grade line of framed mirrors and 
console sets; all territories open, except Metropolitan 
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district. ' 
what lines you carry, how long you have been calling 


Write in first letter stating territory covered, 
on the trade, and give references. Address “Framed 
Mirrors,” care The Upholsterer. 


MIDDLE-AGED AMERICAN, with European train- 

ing, wishes position with a decorative firm of good 
standing and reputation as manager or foreman. Can 
estimate, design. Can self-execute mural and floral 
paintings and decorate in all periods. Leave Philadel- 
phia on short notice. Address “European Training,” 
care The Upholsterer. 


WANTED—SAMPLE LINES of cretonnes, net cur- 

tains, silks and allied lines to be represented in the 
Central West and West. Address “Inqufrer,” care The 
Upnolsterer, 


BUYER of twenty years’ experience in drapery business 

desires to make a change about July 1. Must be city 
of 300,000 or more, and store handling best grades of 
merchandise. Address “Middle West,” care The Up- 
holsterer. 


DECORATIVE SALESMAN, thoroughly practical as 

well as competent, can get results; ten years’ experi- 
ence in estimating, designing furniture, rugs, draperies, 
painting, electric fixtures and mantels. Address “A. 
B. C.,” care The Upholsterer. 


WANTED—EXPERIENCED WOMAN as high-class 
~ decorator, making a specialty of the furnishing and 
decorating of private apartments and residences and 
capable of taking orders for work of this kind. Write 
fully of your experience and qualifications, with earning 
capacity, to the John Shillito Co., Cincinnati, Ohio. 


WANTED—A] CARPET LAYER; must he capable 

of making shades and hang draperies. The right man 
can make a permanent and good connection. Virginia 
town of 175,000 ponulation. Answer, giving full par- 
ticulars. Address “Carpet Layer,” care The Uphol- 
sterer, 


WANTED—FACTORY MANAGER, one who is thor- 

oughly experienced in the trimming manufacturing 
line. Best opportunity for right party. Address “Trim- 
ming Manufacturer,” care The Upholsterer. 


BUYER AND MANAGER of twenty-two years’ ex- 

perience handling high-grade furniture, rugs and 
draperies, wants a position in a town of 500,000, in West 
or Northwest, about July 1. Address “X. Y.Z.,” care 
The Upholsterer. 


WANTED—SALESMAN for Pennsylvania and West 

Virginia. One thoroughly acquainted -with the trade, 
to handle cretonne and light-weight fabrics. State ex- 
perience in full. Address “Confidential,” care The Up- 
holsterer. 


WANTED—EXPERIENCED, HIGH-CLASS DECO- 

ARTOR, making a specialty of the furnishing and 
decorating of private apartments and residences, and 
capable of taking entire charge of such work. Write 
fully of your experience and qualifications, with carn- 
ing capacity, to Mandel Brothers, Chicago. 


WANTED-—Salesman on commission basis for South- 

ern territory to carry line of fine lace curtains and 
curtain materials. Must be acquainted with the decora- 
tive trade and better class department stores. Address 
“Better Class,” care The Upholsterer. 


WE would like to hear from responsible men and 
women capable of placing fine Oriental rugs, antique 
and modern tapestries. Excellent stock to draw from; 
letberal terms; correspondence invited. H. Michaelyan, 
Inc., 2 West Forty-seventh Street, New York City. 


GOVERNOR HARDING, of the Federal Reserve 

Board, urges merchants to prepare for business re- 
vival. Avail yourself of a salesmanager’s services: or- 
ganizing, direction of salesmen, correspondence, adver- 
tising, investigating. Part time; fee, $3.00 per hour. 
Twentv years’ practical selling experience. Identified 
with the upholstery business. Address “Service,” care 
The Upholsterer. . 
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STATEMENT OF THE OWNERSHIP, MANAGEMENT, 
CIRCULATION, etc., required by the Act of Congress of 
August 24, 1912, of THE UPHOLSTERER AND INTERIOR 
DECORATOR, published monthly at New York, N. Y., for 
April 1, 1922. 

STATE OF NEW YORK . 
COUNTY OF NEW YORK} ** 


Before me, a notary public in and for the State and county 
aforesaid, personally appeared William M. Lawton, who, having 
been duly sworn according to law, deposes and says that he is 
one of the owners of THE UPHOLSTERER AND INTERIOR 
DECORATOR, and that the following is, to the best of his 
knowledge and belief, a true statement of the ownership, man- 
agement, etc., of the aforesaid publication for the date shown 
in the above caption, required by the Act of August 24, 1912, 
embodied in section 443, Postal Laws and Regulations, printed 
on the reverse of this form to wit: 

That the names and addresses of the publisher, editor, man- 
aging editor and business manager are: 

Publisher........ Clifford & Lawton, 373 Fourth Avenue, N. Y. 
ea John W. Stephenson, 373 Fourth Avenue, N. Y. 
Managing Editor..... C. R. Clifford, 373 Fourth Avenue, N. Y. 
Business Manager ..W. M. Lawton, 373 Fourth Avenue, N. Y. 

_That the owners are: (Give names and addresses of indi- 
vidual owners, or, if a corporation, give its name and the 
names and addresses of stockholders owning or holding 1 per 
cent. or more of the total amount of stock.) 


ee Oe Rs 4 o-c'n'v owed baa bene 373 Fourth Avenue, N. Y. 
Ce Mes. SS bclp' e's O20 cvs pdhseawebase 373 Fourth Avenue, N. Y. 
eb ER ae 373 Fourth Avenue, N. Y. 


That the known bondholders, mortgagees, and other security 
holders owning or holding 1 per cent. or more of total amount 
of bonds, mortgages, or other securities are: None. 

That the two paragraphs next above, giving the names of 
the owners, stockholders, and security holders, if any, contain 
not only the list of stockholders and security holders as they 
appear upon the books of the company, but also, in cases where 
the stockholders or security holder appears upon the books: 
of the company as trustee or in any other fiduciary relation, 
the name of the person or corporation for whom such trustee 
is acting, is given also that the said two paragraphs contain 
statements embracing affiant’s full knowledge and belief as to 
the circumstances and conditions under which stockholders and 
security holders who do not appear upon the books of the 
company as trustees, hold stock and securities in a capacity 
other than that of a bona fide owner; and this affiant has no 
reason to believe that any other person, association, or cor- 
poration, has any interest, direct or indirect, in the said stock, 
bonds or other securities than as so stated by him. 


WM. M. LAWTON. 
Sworn to and subscribed before me this 22d day of March, 


(Seal.) WM. J. FISCHER. 
(My commission expires March 30, 1924.) 
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